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Danny Yeung Ben Cheng Stephen L, CPA, CFA
Group CEO & Co-Founder CEOQ of Artisan Acguisition Corp. Chief Financial Officer

Avi Lasarow Mike Ma, PhD Frank Ong, MD
CEO - EMEA Chief R&D Officer Chief Medical officer




Time Duration Topic Speaker

8:00-8:10am HKT bt Aneniatiamarks Danny Yeung
7:00-7:10pm EST penng Group CEO & Co-Founder

8:10-8:20am HKT G bt Ben Cheng
min san's Investment Thesis i isiti

7:10-7:20pm EST CEQ of Artisan Acquisition

Corp

Danny Yeung
8:20-8:45am HKT 25 min Vision and Business Updates Group CEO & Co-Founder
7:20-7:45pm EST = ics EMEA Overvi Avi Lasarow

renealics rview CEO - EMEA

Mike Ma, PhD

8:45-9:25am HKT Chief R&D Officer
40 mi Product Pipeli d Technol

7:45-8:25pm EST s FELETRENEER Ny Frank Ong, MD

Chief Medical officer

10 Minute Break

9:35-0:55am HKT e Ty Stephen Lo
8:35-8:55pm EST Y Chief Financial Officer
9:55-10:25am HKT S Commercialization and Strategy Danny Yeung
9:55-9:25pm EST (Live Product Demo) Group CEO & Co-Founder
10:25-11:00am HKT Danny Yeung

35 min Closing Remarks and Q&A

9:25-10:00pm EST Group CEO & Co-Founder
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Prenetics is Building the Future of Healthcare

Integrated E-Pharmacy Programs

0l BB

Telehealth
= Prenetics

Bring Health
Closer to People

Personalized
Care

| 2ircle ——Proiject screen

SnanBnat u Frenetics




Understanding Prenetics in 5 Questions

What Problem Are We
Solving?

How Do We Do It?

What Have We

Accomplished?

How Will We Grow?

What Is The Potential?

Sourca: Frost & Sullvan

Current healthcare system is dysfunctional, often too reactive and centralized which results in the lack of accessibility, quality and
affordability.
Prenetics' innovative solutions focus on a patient-first model by providing decentralized testing and digital health services at Point-of-

Through 3 different pillars of our business units from Prevention, Diagnostics and Personalized Care. We further intend to integrate
telehealth services to make it easy for anyone, anywhere to get access to innovative health solutions.

We continue to scale at an impressive rate, with 1H 21 revenues at US$136.5m, up 1,039% year-over-year. We expect to exceed our
FY21 revenue target of US$205m.

We grew from a small laboratory of 11 people in 2014 to now being a leading diagnostics and genomics testing company in UK and
Hong Kong with more than 700 employees globally in 9 locations.

By launching new pipeline products into our existing markets and by entering into new geographies including the United States, Europe
and Southeast Asia.

With acquisitions which fit into our vision of decentralizing of healthcare. These acquisitions include digital health, rapid diagnostics and
clinical laboratories globally.

We have the opportunity to build a health eco-system comprising of the best in technology and delivering value to millions of patients
around the world.

With the proceeds of our impending business combination and aligned vision, we have the oppertunity to make Prenetics from a billion
dallar startup to a ten billion dollar enterprise,




Artisan’s
Investment
Thesis




Adrian Cheng Led Team Backed by Strong Independent

Directors

ARTISAN

Frank Yu

Jasa}

~ly B g
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Dr. Adrian Cheng
Founder of Artisan Acquisition Corp.
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ERENILHES

William Keller
Independent Director
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Independent Director
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ACQUISITION CORE

Ben Cheng
Chief Executive Officer of Artisan Acquisition Corp.
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Mitch Garber, C.M.

Independent Director
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Sean O’Neill

Independent Director
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Prenetics is a Clear Fit for Artisan Acquisition Corp.

o Disrupting & decentralizing global healthcare with large global

Target Criteria — Clearly Met opportunity of over US$1.3trn’

by Prenetics

v Focus on disruptive lifestyle Strong R&D and product innovation capabilities backed by
technologies in healthcare, experienced in-house team, strategic collaboration with Oxford
consumer, techno'ogy UI"INBFSIQ,‘ and vibrant scientific ECOSystem
zgﬁ;i;ﬂﬂgm:@ﬂ;ﬂr Prenetics First-mover advantage in target geographies with robust
opportunities Investment Thesis for product pipeline and high growth potential; well positioned

ARTISAN to replicate U.S. success stories in its target geographies
“ Well-positioned to deliver value ACQUISITION CORE

and synergies in the group’s
global cultural ecosystem
° Inspirational founder backed by strong leadership team of tech,
biotech, healthcare and consumer veterans

" Growth upsides through
tapping global consumers’

unmet demands and 1 k = ; 2 :
burgeoning markets Stmr‘wg financial profile and highly attractive expected valuation
relative to peers

‘Sowrce: Frost & Sullivan. Motes: 1. Global opportunity as of 2030; represents global market sizes and target addressable markets, except for colorectal cancer screening which does not include mainkand China. 10




Significant Synergies—Prenetics and Adrian Cheng’s

Ecosystem

Significant Synergies

Healthcare Services
Exy

Residental

&
Wellness

Waorkspace =
Healthcare channel and ATHLIER Pomr
user access — i

HE TEKTHG

(T3 :‘... e oEom

Broad network of locations
covering healthcare,

retail, hospitality and

other sectors

Education &
Sports

G

EREEC DUTY

Adrian Cheng's
14M Members
Global
Eco-system

Culture &
Social Innovation

Extensive customer, user,

and fan base across —
platforms

u — . [HEES P R,
Direct corporate use cases oL P

across eco-system




Transaction Summary

Transaction Overview' lllustrative Ownership’
= llustrative enterprise value of $1.25 billion

Artisan Acquisition Corp. to merge with Prenetics

« Animplied multiple of 4.6x 2022E Revenue and 4.1x 2023E Revenue 2
25.3%

Concurrent with the transaction, $60mm raised in the form of forward purchase » Pranetics Equity Rollover
agreements ("FPAs") from Aspex and PAG, in addition to another $60mm .

raised in a PIPE from Lippo, Dragonstone, Xen Gapital and others at $10.00 per = Arfisan Shareholders
share

67.3%

PIPE Investors (including the
100% of Prenetics existing shareholders roll into the new entity. No existing investors under FPAs)
shareholders are exiting

Proceeds to be used for strategic acquisition or investments, R&D, product roll
out, geographic expansion and generail corporate purposes

lllustrative Enterprise Value! llustrative Sources & Uses
Assumes 0% redemption by SPAC Shareholders
Share Price §10.00 Sources Uses
Shares Outstanding (mm]) 170.92 E_Egi_st_hjg_ Target Shareholder Equity Rellover  §1,150| | Existing Target Shareholder Equity Rollover  §1,1 Ed
Ilustrative Post-Money Equity Value $1,708 Spansor Promote* 100 Sponsor Promote® 100
(-) Met Cash to Balance Sheet? $455 Cash Available in SPAC Trust Account 339 Transaction Expenses 40
lllustrative Enterprise Value $1,254 Forward Purchase Agreement 60 Net Cash to Balance Sheet 419
EV/ 2022E Revenua 4 6 PIPE B0
EV / 2023E Revenue 4.1x Total Sources $1.708  Tolal Uses $1,709

Mates: USDHKD FX rate of 7.78; 1. Excludes (i} the impact of any equity awards issued at or after the clasing of the transaction, (i} the diluive impact of 18, 7mm wamants {11.3mm SPAG public warrants, 5 9mm of sparssr warrants, 1, 5mm of FRA
warranis} with a sirike price af $11,50 per share, ard fiil} the impact of shares with super-vofing ights. Indudes 5 88mm total Class B ardinary shares: 2, Includes SPAC directors; 3, Includes nat cash 1o balance sheet of $499mm post the transaction, 12
and Prenatics balancs sheet net cash of $35 4mm, the pro-forma ameurd af which includes a cash balance of $8 4mm as of 10 2021 and $26 mm of proseads fram pre-IPG fundraising;4, Includes fotal & 13mm Class B ardinary shares held by the
Spansor, 0 76mm Class B ardinary shares held by the FPA providers, and 0. 1mm Class 8 ardinary shares held by SPAC direchors,




Our Mission

We decentrallze
healthcare

We seek to decentralize healthcare by -ma_ {
three pillars Prevention, Diagnostics and .

- Personalized Care comprehensive and a
anyone, at anyterand anywhere.

X

Private and Confidential \'




Prenetics
Decentralizing Healthcare

Prevention Consumer genetic testing and
early colorectal cancer screening

Global Opportunity: US$117 Billion+1

24.9%*

= 2025E
Revenue
$640mm

Personalized Care Diagnostics

QOO

Personalized nutrition,
hair & sexual health products

Global opportunity: US$376 Billion+2?

Covid-19 testing, POCT / At-home
diagnostic testing and medical
genetic testing

O Exisling Products L:: "\ Fulure Preducts Global opportunity: US$849 Billion+3

67.8%:*

Sourca: Frost & Sullivan. Mates: Globsl opportunity as of 2030, 1. Represents globsl 1arget addrassable market for esry coloractal cancer screaning (except for mainiend China} and global market size for consumar genatic esting,
2, Represants glabal target sddresaable market for halr loss and erectile dysfunction and global market size for personabzed ratntion, 3, Reprasants qlobal menet size for medical device. 4. Represants sach business segment revenus as % of total
revenue expactad In 2025,




Prenetics Today PreneticsCompetitive Moat

__——l‘h——__

=Y )
i Ot i Whole exome sequencing with proprietary 31mm DNA
Leading 11 Labs 2 PG aigontm
Diagnostics / DNA 7 mobile / airport [TH
testing company labs in HK & UK % i ) The only NMPA approved non-invasive FIT-DNA colorectal
in HK and UK nd 4 fixed lab i Circle  cancer screening test
@
! amjectemen  COVid-19 PCR test enabled by in-house developed, cloud-
| based, automated end-to-end solution with capability to perform
H over 40K tests daily
Al
Total tests S . Covid-19 rapid testing developed by the University of Oxford,
processed’ 0! ox utilizing NAAT
8 L LAMR
o Patent pending POC & at-home rapid detection health
G 2 monitoring system (e.g. Covid-19 & other infectious disease
‘=l testing?)
E Sireie On-going development of at-home blood based testing for
! SmpBhet  routine health check
Revenue @

Source: Frost & Sullivan. Nofes: 1. Include Circle DMA and Covid-19 tests; as of Ociober 31, 2021. 2. Assays ho15
test ather infections diseases are currently under developrment.




Strong Financial Growth with Diversified Footprint

Exceptional Growth Momentum Diversified Footprint
Primarily driven by F I
f 039/’3 increased demand for

US$136 5mm

2 sane laboratory testing, including = e
1H2021 travel related COVID-19 1H2021
Revenue YoY Growth testing Revenue Split
All-time High (HK:UK)
High Operating Efficiency with Profitable Margins Well Capitalized

US$57 1mm

US$97.9mm

1H2021 Adj.
Gross Profit
Margin :

1H2021 Adj. 1H2021 Adj. Jun-21 Cash &
EBITDAZ EBITDA Margin Receivables

1H2021 Ad]
.. Gross Profit’

Motes: 1. Adjustad Gross Profit reprasents gross profit before deduction of depraciation and amortization expenses. 2 Adjusted EBITDA represents net profit (loss) bafore
Private and Confidential depreciation, amortization, net finance income / (expenses), ESOP or share-based compensation, other non-operating expense including impairment expenses and foreign
exchange gains or losses, and income tax.




Global Presence with Operations in 9 Locations

Prenetics-Oxford -
o - = Innovation Tech Centre -
a — o for Advanced
olecular Diagnostic
Research i _ o Ch
Partner - ; '
Oxford : 4 : . .
University ¢: ! i
EMEA HQp : / :

Londo'P' :

" Circle HealthPod

US FDA EUA
£ . Approval
Asia HQ k)
Expected by 1H 2022
Hong Kong | 2 y

Across Asia: Hong
Kong, India, the
Philippines, Thailand,
etc.

Private and Confidential o




Strategic R&D Collaboration with Oxford University

OSCAR - Oxford Suzhou Centre
for Advanced Research

Prenetics Molecular Diagnostics Research
Center at Oxford University

AR Oxford University
4l 3-Year Research Grant

+ Key research directly with the
only overseas research centre
by Oxford

= Initial focus will be on

a) HealthPod general
development

b)) HealthPod for Clinicians
development

» Combined research with Oxford University enables
Prenetics to have its own research centre at
Ciford University

= Prenetics R&D team already works closely with
Oxford team of Professors, with collaboration further
enabling us to commercialize novel inventions

« Prenetics’ ROFR to acquire technology / IP

» Key research directly with Cxford and the
team of professors from March 2021

« Initial focus:

=) Improving sensitivity and time to results of
Covid-19 reagent

by Development of enzymes to lower cost

o) Assay development (e.g. infectious
disease, STD)

M 7 prenetics

FRPERERTR ( BH ) Prooo S A0 FiRESRAERG
I PO AL A T CULAR DIAGNOSTICS

_Dame Garaling Wiison (British smbassador 1o China) at OSCAR opaning - Jume 2021
Private and Confidential

Close Collaboration with Prenetics In-house R&D Teams

Dr. Lawrence Tzang, Ph.D. M
Co-founder & Chief Scientific Officer
i Scientific & Laboratory team

Dr. Mike Ma, Ph.D. Spiies HOLOGIC
Chief R&D Officer
Clinical R&D team

Dr. Peter Wong, DPhil
1 Chief Technology Officer
Engineering & Development team

Frank Ong, MD
Chiefl Medical Officer
Circle Snapshot R&D & Setup

Dr. Senthil Sundaram, M.D. m
Chief Clinical Officer =
Clinical & Bioinformatician team

everiywell
luirn ina’

18




World-class Leadership Team of Tech, Biotech, and Healthcare Pioneers

Management Team

§ e

Stephen Lo, CPA, CFA
Chief Financial Officer

Danny Yeung
Group CEQ & Co-
Founder
ey

GROUPON 7Tsxe venTumes CITI

Key Scientific Advisers

Prof. Zhanfeng Cui
Donald Pollock Professor of Chemical
Engineering, University of Oxford

Private and Confidential

Co-Founder

Prof. Wei Huang
Associate Professor in
Dept. of Enginaeering Science,
University of Oxford

Lawrence Tzang, PhD
Chief Scientific Officer &

Avi Lasarow Mike Ma, PhD Frank Ong, MD
CEQ - EMEA Chief R&D Officer Chief Medical Officer
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Dr. Monique Andersson
Medical Advisor, Director of Microbiolagy,
Ouford University Hospitals,

NHS Foundation Trusts
Cedord
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Prof. Michael Yang
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The Prenetics EMEA Story s *

Selected as preferred
COVID-19 testing partner

* to Yirgin Atlantic
Eaitriscadiits Pub!lcatmn af F'e.er *
Reviewed Genetic
Investec South Africa i
| o One of the first private
iders ac ite
bl
Launched AETNA | | o nehed Cruises and Disney s 7
& Generali CirclaDNA Awarded COVID-19 Cruise Lines contract - |
| Excome testing contract for Return to Voyage
Awarded two Launched Bupa The Walt Disney | HMPPS - Outbreak
Queen's SmartDNA in Company Acquisition of testing in prisons
Awards parinership OXSED Limited = =i
with Bupa UK \Won the English Premier ovemment Froject
| League contract Launched D2C with WEBE analysis -
Acquired by - end to end COVID-18 1st Flight path to COVID-19 for UK UK Home Office
Prenetics HK testing solution which saw HK opened by travel
the league rFlurr‘. - Prenetics at London ‘ ‘

Healthrow Airport

Las.on (as:20:0 I 2o A s 02
K e (aazo (22020 (aa201]

sector opening
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Prenetics EMEA 2021 Summary

US$67.6mm

6 Mobile / Airport
Labs in UK, and 2

1H2021 Revenue Covid-19 Tests

Blue Chip Clientele of Corporates

Airports /
Airlines
Heathrow

london stansted
airport

X

manchester
W airport

virginatl arti ¥

Mates: 1. As Ociober 31, 2021.

Productions

Donep

-
“Bfume (RUISE LIKE

A cCarnival

matchreom. live

Corporate

NHS BEd

e} HI

The 2 arena

€ nArTA

ndependent
) Schiac:
nspeciarata

Elée unive raity of
BE BRISTOL




Prenetics EMEA Capabilities

At home
blood testing

At home D2C
| COVID-19 testing for travel

On site “end to end”
COVID-18 testing operations

' At home consumer
g —— DNA tests

Six
Sigma Fulfilment
House with

strong last mile
proposition

Lab
8 Integrations

24x7

Q CareQuality
Comimission

& Mohile / (Europe)
Airport Labs in
UK, and 2 Fixed Italy, Ireland,
Labs Copenhagen

150 27001
150 15189
IS0 22870

Call Centre with
Telehealth enabled

Private and Confidential




Product
and
~_ Technology

4  Prevention




Prevention

Leading

Brand 45-50x

In Asia and UK
consumer
genomics

More data than the
competitors

120k+ $16bn+

GircleDNA tests
delivered since July
2019 launch

Global Market Size!

$19mm 34%
CircleDNA
One of The World’s Most
Comprehensive Consumer DNA Test

2021E CircleDNA
Projected
Revenue

2020A-2025E
Revenue CAGR

Seurce; Frast & Sullivan; Nates: 1. Glabal market size for DTC malecular testing services based an projection for 2030; Covid-19 testing service markat is ned included while influence of Covid-19 has been cansicered in tha market sizing

Private and Confidential
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CircleDNA — An All-New Industry Standard in Genetic

Testing

Genotyping Technology '2.

e High false negative rate: Will
miss >90% mutations
associated with cancer
and disease

* Pre-defined and specific
SNP Readings

« Limited Data, can only resolve
single letter “typos”

» Static, will need to test again as
science evolves

Private and Confidential

DNA Data Points

31 Milllon
~B00k
Genolyping Whole Exome
Sequencing
23andMe Circle
125 500+
Reports Reports

4 Our Next Generation - Whole

L. Exome Technology

» Read protein-coding genes
¢ Clinical-grade consumer testing
» 45-50x more data

over genotyping

= One test, a Lifetime of Value
s+ |dentify up to 90% genetic

variants associated with cancer
and other disease

26




CircleDNA - the Forefront of Health Diagnostics & Disease

Prevention Covering Screening, Wellness, Proactive and

Preventive Measures

Family
Planning &

Disease
375 reports

Diet,
Wellness,

Lifestyle
69 reports

Traits
70 reports

Private and Confidential

Early Detection

36 Reports
Cancer Risk

& Reports

Dementia &
Brain Health

15 Reporls
Diet

7 Reporls
Well-Being
Origins

15 Repaorts.
Ancestry

4 Reposts
Gender Traits

Family Precision

103 Repaorts
Drug Response

157 Repors
Carrier Sereening

Diet & Lifestyle
20 Reporls 8 Reporls
Mutrition Stress & Sleep
§ Reporis 14 Reporis
Pollution Sensitivity Skin
Talents &
18 Reports 2 Reports
Sports & Fitness Success Traits
Traits
5 Reports 12 Reparts

Behavioral Traits Physical Traits

Health &

&5 Reports.
Disease Risk

8 Reports
Common
Health Risk

2 Repors
Music & Dance

5 Reports
Personality Traits

It W 0 Wimia
e s i | 4 ] '
j '\;"

500+ Reports Discovered Across 20 Categories > Snapsh#é:&(ﬂlrcleDNA
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DTC Testing — Comparison of Whole Exome Sequencing

and Genotyping

Whole Exome Sequencing (WES) vs. Genotyping
WES. an advanced technology for sequencing exome and identifying gene variations in the protein-coding region, is a relatively comprehensive and efficient

method to identify possible pathogenic mutations. By thoroughly scanning through the exome region and identifying potential mutations associated with cancers
and other diseases, WES is able to empower disease diagnosis substantially. Therefore, whole exome technology for analysis of variants in coding regions may

be a powerful tool in disease diagnosis.

Genotyping Technology

High false positive and negative rate: Will
miss most mutations associated with
cancer

and disease.

Pre-defined and specific SNP Readings:
Probes are all designed based on the
known SNPs, therefore most variants
identified are common variants

Limited Data: Low-frequency mutations
and new mutations can not be identified,

Mutation sites are located in regulatory
region: Most of the identified sites related
with disease are located in the intergenic
region and introns

Static: Will need to test again as
sclence evolves

Source: Frost & Sullivan.

Whole Exome Technology

Reading protein-coding genes: WES is an
efficient sequencing approach which focuses
only on the protein-coding regions of tha
gename, in which most known disease-causing
genes are presented. This is accomplished by a
process called axome enrichment, during which
the exome or relevant regions of interest are
izolated for WES analysis

More data over genotyping: Deep sequencing of
whole exoeme technology can find low-frequency
mutatians, rare mutations with the likelihood of
occurrence below 1%and new mutation sites
associated with cancer and disease

Clinical-grade consumer testing: The direct
detection of genetic variants locates pathogenlc
gene in exonic regiens which gualifies it with
high-standard identification to serve consumers
with ¢linical grade testing

One test can provide comprahensive
understanding of whole exome.

Whole Exome Technology

niron Genomic

5 i DNA Exons
5! 3
M |

ragmentation [ T00-
l 300bp)
denaturation

X O T

2

inding to exon

i

\ o specific,
\‘\._\__ﬂ_ matrix-bound oligos
“"-\._H ~Q Elution,

sequencing,
biginformatics
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Prevention

COUOCLEAR

Staal Samgpie Collection Kit - CaloClese *

A Stcck baned DA et tor
Earty Colormets) Cancer Scraning

Prenetics

ColoClear
The Only Non-Invasive Colon
Cancer Screening Test Approved

96%

Sensitivity -
Highly Accurate

Successful
Model

Comparable to
ColoGuard
in the US

Cost
Effective

Comparing to
Colonoscopy

$101bn+

Addressable
market’

by NMPA Launching in 1H 2022E

Source: Frosl & Sullivan, Notes: 1. Global lamel addressable markel lor colorectal canter strosning hased on projection for 2030, except for maintand Ghina; targel population is the age group of 40-74 years old. 29
Private and Confidential




Early Colorectal Cancer Screening — Overview

Advantages ¥ Gold standard for colorectal cancer v Non-invasive ¥ Non-invasive
diagnosis and is also often used for v Low price ¥ No dietary restrictions or bowel preparation
screening purposes . s o
/ Visuglizai v Better compliance than colonoscopy v Superior clinical performance (e.g. sensitivity,
& IviRuAlizaton specificity, and PPV) than FIT
¥ Able to apply resection and biopsy
¥ High sensitivity and specificity
¥ Requires less frequent screening
IEELIELIELEES «  Invasive and inconvenient = Low sensitivity = Higher price than FOBT/FIT
« Lack of professional colonoscopy surgeons  +  Multiple attempts for sampling required + 5days tumnaround time

and anesthetists to operate in China «  FOBT may require distary restrictions

+ Mot suitable for specific population with other
underlying diseases

Application » Hospital = Hospital = Hospital
Scenario « Clinic «  Clinic
* Af-home = At-home

= Colonoscopy procedures and FOBT/FIT are the two key technologies for colorectal cancer screening. Currently colonoscopy is still the gold standard for colorectal cancer diagnosis
but has complicated process and poor patient compliance. FIT-DNA as one of the Stool-based tests, is non-invasive, painless and convenient. When FIT-DNA testing results are
positive, further colonoscopy screening is required, which improves patient compliance and screening rate in early colorectal cancer screening, providing a better way for scientific and
personalized early colorectal cancer screening

Source: Frost & Sullivan.

Colonoscopy FOEBTIFIT FIT-DNA




Early Colorectal Cancer Screening — Comparison of Stool-
based Test

Stool-based Test

Detect colorectal neoplasia

DEIEEG!IDH Occult blood in stool Occult blood in stool associated with DNA markers and
Object
the presence of occult hemoglobin
Detection Small samples of stool are placed on An jdntlbody that bmdsltola blood Combines the FIT with a test that
Principle the cards and the guaiac causes the protein called hemoglobin is used to detects altered DNA in the stool
stool sample to change color detect any blood

Specificity 87-96% 91-93% 87%

Ability to Detect
Precancerous Mo MNo Yes
Lesions

= Despite being considered as the “gold standard” for colorectal cancer diagnosis, colonoscopy requires a relatively complicated process to administer and receives poor patient
compliance due to its invasive nature. As a relatively new screening strategy, FIT-DNA combines FIT with testing for altered DNA biomarkers in cells exfoliated into the stool.
Compared with FIT alone, FIT-DNA has a higher sensitivity rate for detecting colorectal cancer. In addition, the clinical trial results of FIT-DNA also demonstrate its ability to detect
advanced precancerous lesions such as advanced adenomas as small as one centimeter in diameter

= Moreover, FIT-DNA test enables users to collect samples at home, which eases the burden to visit hospitals. Because of its reliable performance and convenience, FIT-DNA is
recognized as the best available noninvasive colorectal cancer screening technology. FIT-DNA has been recommended in cancer screening guidelines in the LS., an example of
which is an updated recommendation statement for colorectal cancer screening issued by the U.S. Preventive Services Task Force

Sowrce: Frost & Sullivan. 31




ColoClear - Industry Leading Performance

Non-invasive Detection Sample size Dietary
Tests e " Specificity limitations needed restrictions
gFOBT . . 3 bowel
(Hemoccult I} 40% 12% 98% Intermittent bleeding e Smeni Yes
FIT (Faecal i ; : :
Immunochemical Test) 70% 22% 95% Intermittent bleeding Single sample Mo
EXACT FIT-DNA i X i CRC and AA continuously .
SCIENCES (c6l0Guard) 2% 42% §T% exfoliate cells Single cample it
Prenetics:| FIT-DNA o = 2 CRC and AA continuously "
(Wamme  |(ColoClear) 96% 64% 87% ki Single sample No
Diagnostic St S Cl t CRC itivity t
Invasive Test 0ses sensl I\-"Ity (o]
CRC AA actual colonoscopy
standards
Colonoscopy >95% 95% 90%

Sensitivity=True positive / (True positive + False negative ) *100%;
Specificity=True negative / (True negative + False positive } *100%.

‘Sowrce: Company filings, Colorectal cancer development and advances in scraening. Clin Intery Aging. 2016 July 19; 967-976. 32
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Project Screen
Covid-19 Testing

Sourca: Frost & Sullian,

6M+

Covid-19 Molecular

Test Performed’

$51mm

2020A Covid-19
Testing Revenue

11 Labs

7 Mobile / Airport
Labs in HK & UK,
and 4 Fixed Labs,

77%

2020A-2022E

Revenue CAGR

Matas: 1. A3 October 3, 2021, 2 Bazad on projection for 2021; reprezants global markat slze; only consists of tests perfommad in independent clinkcsl laboratones.

$32bn+

Global Market

Size?

" Blue Chip |

Clientele of
Governments &
Corporates

34




Major COVID-19 Testing Technologies Comparison

i Nucleic Acid Nucleic Acid
! Amplification Test (RT-LAMP) Amplification Test (RT-PCR)
I
I
! Reaction time: Reaction time:
fead : 15 — 20min 4 -6 Hours
[ eI e e
I
Accuracy i o Higher: 96% Highest: 99%
I
b il e R e e eSS Rk e R AR A A
Mobility & Lab l No Need Laboratory Nee
Required : No Lab Technicians Lab Techn
o
I
Availability : O Yes
1
Use-Case ! o Symptomatic & Asymptomatic Symptomatic & Asymptomatic
!
B R
Through-put & ' -
Scalability ! o Highly Scalable Not sc
!

PCR-Quality Technology
from Oxford 35

Souwrce: Frost & Sullivan.




Game Changing POC / At-Home PCR-Quality Testing

Technology from Oxford University

Scalable @ Rapid
Mo lab or specialist 15 — 20 mins’ (positive will be

equipment faster)

Throat or nasal swabs Speed that PCR cannot achieve
OX' LAM P and scale

IR

( - Accurate
Enabling frequent ; 98.4% concordance

with the g-PCR test

testing \
Effective in
detecting delta,
. omicron variants
Point-of-Care Technology

Application of advanced thermo-technology that enables POC
application and self-administration

Motes: 1. Reaction time. 2. Madicines and Healthcare products Regulatory Agency. 3. Approved CE Marketing on In-Vitro Diagnostic medical devices.

a Approvals /
Recognitions

v MHRAZ in UK
v' CE IVD¥ in EU for POC use

= Application for US FDA in process;
Expected by 1H 2022

@WJ Inside Oxford Lab
Developing 30-minute

36




Circle HealthPod

Rapid Detection System
For Covid-19

Source: Company Website. Ploase view Circle HealthPod Product video here: https,/ circlapod.col.




Diagnostics

Detects Covid-19 with NAAT
PCR-Quality Technology

Future Assays:
* [Influenza [ Flu
HealthPod « 3TDs
—

Circle HealthPod

| $849bn+ |

Global Market
Size'

98.4%?2

Concordance with
the g-PCR test

CE-IVD
Marked

Expect to
receive US FDA

" Mobile &

" Painless

Scalable
No lab or
specialist

equipment

Pain-free
nasal swab

Officially Launched in Hong Kong Nov 2021

Expected to be launched in the EU, the US, and Southeast Asia

A Lab. In Your Pocket

Sourca: Frost & Sullvan. Nataz: 1. Represents global markat size for madical device based on tha projection for 2030, 2. According to tnalz dona primarily by professors and sciantists of Linhersity of Codord 38




lllustrative Representation of HealthPod Manufacturing

P ro ce S s Level of vertical integration varies based on OEM, technology, and platform
Subtier supply chain Analyzer production Test/kit production Sample processing Sample collection
7N | & N Pz S Pl
\J ELEE g =] )
P | High-throughput \l_/v ‘\_/' \I‘_EE

Assay Ruag.ents analyzers Assay kits Labs Testing sites

consumables B

1
Analyzer components I 1
I — 1
I‘__/”f’— Rapid-result Point-of-caresystams Providers 1
d carntridges 1
y) 1
Manufacturing equipment/integration ] 1
I Point-of-care analyzers 1
' | > IDI Fig 1
! al} 1
I
i Home-use Home/personal I
Cartridge components I c“'c'ﬂ H“"hpﬁd cartridgas I
@ - To labs, testing sites, in-home test
Kkits, providers, and others
Collect) bi
ollection consumables Degree of supply-chain constraint (e.g, capachty limitations, small number of suppliers)

- o :
Less constrained C K i Mare constrained




Near-term Regulatory Roadmap

Pod

A

ARe. E Other Regions
! {including SEA / India
e
wq"

40 / South Africa)
Obtained CE-IVD mark In preparation to obtain In preparation to obtain
for professional use. Emergency Use relevant authorizations,
In preparation to apply for Authorization “EUA”) licenses and
EU notified body from US FDA, having registrations to

assessment as required commenced a clinical distribute Circle

by EU IVDD' to certify validation and completed HealthPod

Circle HealthPod for a usability study with

home use UserWise Inc.?

Motes: 1. European Union Directive 3B/THEC. 2. US based consulfing firm focused on US FDA compliance, regulatory approval and wsability engineering services for madical products.
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Circle

Circle SnapShot

Health Check. At Home.

50+ A\ J Painless §} j Health

Wide Range of Tests
for Everyone

Digital

-Platform ...

Track your Health
Progress

Blood collection
at home

Successful $6b
n+

Model %§¥ ..

Comparable to

Everlywell,
Letsgetchecked

Global Market Size'

Launching in 2022E

‘Sowrce: Frost & Sullivan. Notes: 1. Global market siza for al-home health testing based on projection for 2030; does not include home testing kits which do not require lab tests; Covid-19 at-home test has not 41

been considersd,




Circle Prenetics

Snapzhot

How it works

Circle

Snapshot

Activate Kit Collect Return Results
Culstnr;ner purclh?ses il Customer collect blood Patient return Receiv_e results in <
or‘ in-store, registers a ) samples with self- sample kit back to -7 b_usmess day_.rs. F_’atlent
Circle account, and activate o : receive report via Circle App,
gu administered test kit the lab
kitin App and download lab results to

share with doctors

Private and Confidential




Digital SnapShot of Your Health

SnapShot is a user-friendly results delivery system that SnapShot is both an off-the-shelf and white-label solution
capitalises on market trends and consumer (including API functionality) offering an E2E service.
expectations. The device will work to analyse blood markers

across health categories including, for example: This includes fulfilling the blood test kits, delivering to the

customer including returns, processing of samples and
release of results.

Heart Health @
Total Cholesterol
Diabetes Risk
Liver Function v
Men's Health
Women's Health .

43




2022E
Product
Offering

Tentative ]

End of &1 Food Sensitivity Food Sensitivity Test (Basic) 96 Food IgG
Food Sensitivity Test 204 Food IgG
[Comprehensive)
General Health Heart Health Lipids profile: HDL, LDL, Total Cholesterol,
Trig/ HDL ratio, Hbatc
Women's Fertility Women's Fertility (Basic) FSH, E2 (AMH)
Men's Hormones Men's Hormones (Basic) Total Testosterone
Qz Wemen's Hormones Women's Perimenopause FSH, LH, E2
(TBD) Women's Post-menopause EZ2, Progesterone
Women's Fartility Women's Fertility (Comprehensive) FSH, LH, E2, AMH, TSH, Free T4, Prolactin,
Progesterone, Total T, SHBG
Men's Hormones Men's Hormones (Comprehensive)  Total T, FSH, LH (Progesterone, Prolactin
General Wellness Metabolism (Thyroid) TSH, Free T3, Free T4
General Wellness Stress Cortisol x4, Cortisone x4
Q3 General Wellness Men's Health Complete Free T, Total T, E2, Cortisol, DHEA, SHEG,
(TBD) Thyroid panels
General Wellness Women's Health Complete FSH, LH, E2, AMH, TSH, Free T4,
Progesterone, Tatal T, SHBG, Thyroid
panels, Cortisol
Q4 STI HIV (Screening & Confirmation) HIV
(TBD) HPV HPWV
STI STl Complete Chlamydia, Gonorrhoea, Syphilis,

Trichomaoniasis, HIV, HSV2, Hep C




Circle Prenetics

Snapshot

941 AM $100%

o Activote Kits ) §

Hello, Danny!

Circle App

A Snapshot of
Your Health,
at your
Fingertips.

. Your Health Reports
Review test results and P

recommendations

b Personalized digital health coach
based on your DNA & biochemistry
profile

DNA Report =0

Food Sensitivity o

Report
& Track health status with regular BRI v iw.

screening tests
# D ad ¢ he
_ [ ¢ App Store
o o - % GETITON

Download POF Bookings : ® Google Play

Sihows your repart Tailk 10 us 10 bsoen
withs Sy, friaeads: o imare about yeu best
dactan [

® Physician-backed and inspirational
health tips to take your next steps

Private and Confidential




Diagnostics

Medical

g i i

Circle Medical
Genetic Testing for Physicians

‘Sowrce: Frost & Sullivan. MNotes: 1. Global market size for clinical molecular test service based on projection for 2030; Covid-19 testing service markat is not included whila influence of Covid-19 has been considered |r46

the market sizing.

20+

Wide range of tests
for everyone

Successful

Model

Comparable to
Invitae, Natera

Next
Generation
Sequencing

Advanced
Technology

$59bn+

Global Market Size!

Launching in 2023E




Circle Medical

Moving into Medical Genetic Testing (Circle Medical) —
Launching in 2023E

Revealing the cause of genetic diseases | Targeted and symptoms-based diagnostic testing

Single Gene Testing

Rapid & Low-Cost
20 Genes

BRCA1
BRCA2
APOE
CYP2C19
CHEK2
FH

Monogenic Panels

15+ Specialities
500+ Panels

Oncology
Reproductive Health
Neurology
Pediatrics
Immunology
Hematology

Exome Sequencing

&

1,000°s of
Rare Diseases

Confirm the diagnosis for
complex or unclear symptoms

Identify or rule out the mutation
that causes the symptoms

Genome Sequencing

Most
Comprehensive

1,000's of Rare Diseases
Point Mutations
Structural Variants
Complex Mutations
MNon-Coding Mutations
Disease Susceptibility

47




Product
and
~_ Technology

Personalized
Care




Personalized Care

{Recurring?
Revenue

Data-
based

Personalized
solution based on
data analytics

63%

of CircleDNA
customers want
Circle One’

Subscription
model

%
-

Circle One / Fi1x / Fem

Testing into personalized care

Sourca: Frost & Sullvan,
Matas: 1. Bagad on CiroeDMA customer survay conducted in Fab 2020, 2, Represants global target addressable markst for nalr logs and eractde dysfunction and globial markel stze for parsonalized nutrition based on progction for 2030,

Cross
Selling

Leverage existing
CircleDNA
ustomer bas

$376bn+

Addressable
market?

Launching in 2023E




How It Works

120K+

Customer Data’

31M

Genetic Data Points’

Circle One /| Fix/ Fem

T@F

DT
V

Combine Customer
and Genetic Data

Use Algorithm to
Process the Data

Personalized
Supplements

O

Unspoken Needs
Treatments

50




DNA Profile Based Personalized Nutrition

Major Approaches to Achieve Personalized Nutrition

DNA Profile Based
Comparison Personalized Nutrition Questionnaire Based Personalized Nutrition

Definition re that is based on an individual’

Object Gene variations sport, diet, etc.

Aceuracy D

Examples

recommended with a diet of higher carbohydrate intake

Benefits of DNA Profile Based Personalized Mutrition

Personalization: Health Management: ensures Comprehensive Health-related
offers nutritional advice, products consumers have a stronger .. ;’ /1 Infermation: assessment of

or services tailored to each sense of participation in their \ i disease risk based on user's
individual's needs own health management DMNA profile

= The growth drivers of the DNA profile based personalized nutrition market primarily include increasing need for improving health and preventing diseases due to unhealthy lifestyle,
nsing awareness of the benefits of healthcare services, consumpfion upgrade and preference for high-guality diets and personalized sarvices, and technological advancement

Sowrce: Frost & Sullivan. 51




lllustrative Telehealth Journey — Planne

2022E

..4.

Website or
Mobile App

Near-term Plan
10B+
Personalized Supplements

» Unigue formulas to meet individual

genetic variations
« Supplements tailored to each
individual's unique biology

MONTHLY
RECURRING

W
%,l | "':-J @ REVENUE
E?g ; ‘/ &/

Source: Frost & Sullivan.

0

Tele-Health
consultation

d Launching in

Integrated E-
Pharmacy
Future Solutions

Circle F1x / Fem

« Hair loss, erectile dysfunction, etc.

%

£ ™

-,

1. Global market size for personalized nutrition based on projection for 2030, 2. Global target addressable market for hair loss and erectile dysfunchon for 2030,
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Prenetics Continues To Transform Itself, Now At An
Incredible Rate

Revenue Evolution?

CAGR of 58%

Circle Circle

claClasr

Diagnostics

Project Sersem
=2 Premietics

2021E

Revenue Fod

ﬁi_g%
20204

Revenue

100.0%

Circle Sircl
SnapShot }leteiical

HHaa
Finvirnse $65mm
$amm
78.1%
One FIx Fem
1 Commercialized Product 2 Commercialized 4 Commercialized 7 Commercialized
Line Product Lines Product Lines Product Lines

Multiple Shots on Goal, While Benefiting from Significant Customer and Operational Synergies Across Platform

Motes: USD/HKD FX rate of 7.78. For financial projections, please rafar to the "Use of Projections™ portion of the disclaimer. 1. 2019 and 2020 financials based on audited accounis — Prevention segment revenue 54
ncludes other service fees and adjustiments. 2021 and 2025 financials based on management forecasl




Driven by Robust Organic Growth and Product
Launch Strategies

Revenue in US$ millions
i “Product Launch™ ™,
=i Year A L Diagnostics
"""" W 54% CAGR
(20A-25E)
Pravention
M 615 CAGR
(19A-25E )

2025E

Pravention

Diagnostics
One FIx Fem Fix Fem

ions” partian of thy mer.
2021-2025 finencials based on management farecast,

Matas: USOMHKD FX rata of 7.78, Far financial projections, pleasa refer 1o the *Uise of Proj
1. 2079 and 2020 financlals based on sudited accounts — Prevention segrent revenue (nludes oiher sarics facs and adustmants,
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COVID-19: An Opportunity to Better Reimagine Healthcare

Revenue in US$ millions’

We conservatively assumed COVID-19 testing market is not here to stay. Instead, it has allowed us

the opportunity to build the tools and expand our platform in order to better serve the new world order
of healthcare

Ciicle
434 SnepShot
Fod Circle
Medical
Circle
159 Circle

7 Ope FIx Fem
20194 20208, 2021E 2022E 2023E 2024E 2025

— Prevention

Diagnosis (ex. Covid-19 Testing)
Personalized Care ==+ =+ Covid-19 Testing

Matas: UISOMHKD FX rata of 7.78. Far financial projections, pleasa refer o the “Use of P

" partion of the aimar,

1, 2019 and 2020 financlals based on sudiled accounts — Prevention segment revenue Includes other sanics facs and adustmants, 2021-2025 finencials based on managemeant forecast,

Testing the New Norm

Self Care as Necessity

New Technology

Brand & Trust

Network

Time to Market

56




High Operating Efficiency Leading to High Growth

Financials in US$ million' 2019A  2020A 2021E | 2022E | 2023E | 2024E | 2025E
- Revenue growth driven by robust
Revenue 9 65 136 205 272 307 429 640 organic expansion and product
launch strategies
YoY % NA B606% 1039% « 215% 33% 13% 40% 49%
+ Significant market opportunity in
Gross Profit® = ol i i [ BN R multiple verticals; Pipeline
Gross Margin % 33% 41% 42% 41% 43% 45% 43% 6% products expected to benefit from
customer and operational
synergles across platforms
Sales & Marketing Expenses” 5 6 3] 16 41 72 an 107
Research & Development Expenses® 2 2 3 30 36 50 64 83
Administrative and Other Expenses®® 9 14 17 19 27 36 48 65
« Significant positive momentum is
Slused ERITR Nap-CARED L 2 NS S R L expected from 2024 onwards as
Adjusted EBITDA Margin % {131%) 7% 23% 10% 5% (79%) (2%) 6% maost products are in their high
growth stage
Depreciation and Amaortization 2 2 2 8 13 17 20 21
ESOP & Other Non-Operating Expenses® 3] 4 a7 54 16 18 25 37
Net Profit / (Loss) (20) 2) (8) (41) (15) (56) (52) (19)
Net Profit Margin % (219%) {3%) (6%) {20%) (6%) {18%) {12%) (3%)
Matas: UISOMHKD FX rata of 7.78. Far financial projections, pleasa refer o the “Uise of Projections” partian of th mer, 1. #01% and 2020 finenclals based on sudited socounts. 2021-2025 financists based on managemant forecast. 2, Excludes B

deprecistion and amenizelion sxpenzas and & portian of ESOP. 3. Profit sharing te Naw Horlzon for ColaClear 3 slse included 4. Mon-operating espenses pamanily stiributable to fair value sdjustrments for ESOP and convertible securitias lzsued by the
Company. Includes tax expenss and tax cradd.




Well Capitalised with Strong Balance Sheet

Financials in US$ millions

Trade Receivables

Trade Payables

Cash & Cash Equivalents

Leverage

60
23
\ Dec-20 Jun-21

Private and Confidential

22

13 J-

Dec-20 Jun-21

38

e

Dec-20 Jun-21

Nil

Bank Borrowings




Peers’ Proven Successes Supported by Substantial
Valuation Current Valuation /

i 1
Prenetics Products Peers Market Capitalization?
Clrcle b $4.0bn?
Prevention
(M e $1.9bn’

E $1.6bn?

Pod cue
i i Circle
Diagnostics SrriapShot EVE‘HUWG” $2.9bn*
Circle =
l\rliedical r%:;;'%\x g% INVITAE $4.4bn3
Circle 5
One FIx Fem eRoman Health $5.0bn
Source: Bloomberg. Notes: 1. Select companies with comparable products focused in the US / China. 2. Market cap for listed companies, or latest private round valuation. 3. Market 59

cap as of Movember 17, 2021_ 4. \Valuation after the acquisition of PWNHealth; per Bloomberg, as of March 2021. 5. Post-money valuation for $500mm fundraising, per Bloomberg, as
of March 2021,




Prenetics’ Proven M&A Track Record

Approach to Strategic Acquisitions and Collaborations

« Deployment of a structured and thoughtful process toward selecting the right
acquisition targets with the best technological fit and cultural chemistry

v Focused on opportunities that provide the right platform or advanced technology to
{1) expand product offerings, (2) attract more customers, and (3) enhance global Strategic Collaboration with
presence New Horizon
: : ) - Provided us the exclusive rights to
gtrfateg llj CFoIIat_:-:.‘ratlun pith sell and process ColoClear in Hong
XIord Niversiy Kong, Macau, and the Philippines
Acquisition of Oxsed (2020) * OSCAR - Oxford Suzhou - Launch of ColoClear expected in
Centre 1H 2022E
+ Provided us the support of - Oxford University 3-Year
Acquisition of DNAFit (2018) nucleic acid amplification Y
Taz T Research Grant
~ - technologies ("NAAT™), the
* Provided us the opportunity technological building
to grow business in the UK block to Circle HealthPod

= Currently, the UK
operations contributes
¢.50% of the total revenue

We plan to continue to selectively pursue business combination and cellaberation opportunities in a highly
disciplined manner
Private and Confidential o8




Commercialization
& Strategy




Prevention

120k+

GircleDNA tests
delivered since July
2019 launch

CircleDNA
One of The World’s Most
Comprehensive Consumer DNA Test

Leading
Brand

In Asia and UK
consumer
genomics

$19mm

2021E CircleDNA
Projected
Revenue

45-50x

More data than the
competitors

34%

2020A-2025E
Revenue CAGR

$16bn+

Global Market Size!

Source: Frost & Sullivan; Notas: 1. Global market size for DTG moleculsr testing sendces based on projection far 2030; Covid-1% testing sarvica markat 18 not included while influenca of Covid-19 has bean considared in tha manker sizing.

Private and Confidential
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CircleDNA — An All-New Industry Standard

Testing

Vital

= 14 Categories — 125 Reports

= Diet, Mutrition, Fitness, Stress,
Ancestry, Skin, and Mare

= 30 Mins Phane Consultation

Retail
Price

Private and Confidential

Family Planning

= 1 Category — 163 Reports

= Carrier Screening of recessive

genetic diseases

=30 Mins Phone Consultation

Health

+ 4 Categories — 115 Reports

= Cancer, Common Health Risks,

Disease Risks, Dementia & Brain
Health

+ 30 Mins Phone Consultation

in Genetic

Premium

= 20 Categories — 500+ Reports
= Vital + Family Planning +

Health Bundie + Drug Response

= 30 Mins Phane Consultation (2x)

UsD 629

63




CircleDNA Marketing Strategy

Private and Confidential

Vaness Wu

Actor & singer

15M+ social
media followers

G.EM.

Asia's Taylor Swift

50M+ social
media followers

Gigi Leung
Actor, singer &
mother

20M+ social

media followers

ATL Marketing

TAXI

BILLBOARD

Social Media

64




CircleDNA — Extraordinary Growth with Significant

Runway
Market cap of

Forecasted Growth Trajectory after Launch'’ $4.0bn?
(# of Cumulative Tests Sold, '000) '

Market Size*

10,000 23andMe
~12M

US$8.8 bn
23andMe took 4 years to sell 100k
tests, which Prenetics achieved in CirC'E Rating on Trust Pilot* APAC [ EMEA

1000 | 1ess than 2 years " Consumer DNA Test
750 623k (by 2025E) zzanaMe  Circle
500 S 1850 46/50
2019 [ 2020 2021 ..
250
T+0 T+1 T+2 T+3 T+4 T+14 M k tS 4
2 arke 1Ze
CircleDNA Revenue \GR: 34%
(US$ millions) L3
2 52 US$5.1 bn
14 19 21 US Consumer DNA Test
2020E 20204 2021E 2022E 2023E 2024E 2025E

‘Sowrce: Frost & Sullivan. Trust Pilot Review. Notes: 1. Blue dotted Ene denotes management foracast; grey dotted line is extrapolation of 23andMe. 2. Market data as of Novembar 17, 2021. 3. As of July 12, 2021. 65
4. Market size for DTC molecular 1esting services based on projection for 2030; Covid-19 testing service markel is not included while influence of Covid-19 has been congidered in the market sizing




Prevention

COUOCLEAR

Staal Samgpie Collection Kit - CaloClese *

A Stcck baned DA et tor
Earty Colormets) Cancer Scraning

Prenetics

ColoClear
The Only Non-Invasive Colon
Cancer Screening Test Approved

96%

Sensitivity -
Highly Accurate

Successful
Model

Comparable to
ColoGuard
in the US

Cost
Effective

Comparing to
Colonoscopy

$101bn+

Addressable
market’

by NMPA Launching in 1H 2022E

Source: Frosl & Sullivan, Notes: 1. Global lamel addressable markel lor colorectal canter strosning hased on projection for 2030, except for maintand Ghina; targel population is the age group of 40-74 years old. 66
Private and Confidential




Significant Whitespace in Asia Markets Presents Attractive
Growth Opportunities

Colorectal Cancer Screening Market in US (2019)

Screenad,
16.5% 16.5%
Tested

93.0M

Colorectal Cancer Screening Market in HK & SEA (2019)

. Screened,

57% 5.7%

Tested

128.2M

{

Addressable Key addressable market for ﬁpddrafsﬁbh Key addressable "‘."5""‘93 for
‘opulation
Population EXACT E Prenetics
SCIENCES
Unscreened, ‘*\_ (Market cap of $14,9+bn%) Unscreened,
83.5%

a4, 3%

Revenue of ColoGuard for Exact Sciences’ (US$ mm) Projected Revenue of ColoClear for Prenetics (US$ mm)

Yolume Volume
(000) ('000)
.44 98
choR A2
50
27
39 99 10
== N -
2015A 20164 2017A 2018A 2019A

2022E 2023E 2024E 2025E
‘Sowrce: Frost & Sullivan. Notes: 1. Before Exact Science’s acquisition of Genomic Health in Movember 201%, ColoGuard is the only major revenue source for Exact Sciences. 2. Market data as of November 17, 2IZI2‘I.-E';'|I|r




Strategic Technology Transfer from New Horizon to
Launch ColoClear

(Listed on HKEX with market

Preneticss @ [V mmmm s

US$10mm)

e Exclusive

; | : . Transfer :
! Exclusiverightsgrantedto | |  Underaprofitsharing | |  Gyearsofinitialtem | |  Completed technology '
i sell & process ColoClear in i agreement, Prenetics and | i renewable for another 5 | _ transfer from New Horizon;

! Hong Kong, Macau, and the ! New Horizon will equally ! years by mutual consent ! ! certified by New Horizon to !
i Philippines; plan to expand to ! i share gross profits? from ; ; i perform ColoClear testing |
Taiwan and other countries sales of ColoClear at its lab :

and regions of SE Asia

........................................................................................................................

Establishment of Strategic Partnership with New Horizon Health to Commercialize
ColoClear

Sourca: Company Filings. Nates: USOMHKD FX rate of 7.78. 1. Market data & of November 17, 2021, 2. Gross profit = Gross Revenua — COGS for products sold - GOGS for lab testing services — Sales & Marketing Expenses (nciuding sekes ncantived §
and logistes costs).




Strategic Partnership with EC Healthcare to integrate all of
Prenetics testing products as a service offering to EC
Healthcare’s patients . |
" EC Healthears (Listed on HKEX with market
Preneticss @ ®gzsusr Himewe

HHEEx Siock Codo: 2158 US$267mm}

R&D R uture of MedicineSEes

EC Healthcare and

o Market Leader FEe
Exclusive rights granted to Prenetics to jointly develop

i i . : i Collaboration aims to enable
i market and sell Prenetics' i EC Healthcareis Hong ! necessary IT solutions to

! preventive & precision !

testing products in Hong Kong's largest non-hospital ; enhance the integration of
Kong and Macau medical group health data resources and ' and health policy steering for
genomics data resources governments

medicine, drug discovery

Sourca: Compary Filings. Notes: USOYHKD FX rate of 7.75. 1. Market date as of November 17, 2021, 2, Gross profit = Grass Reverua — COGS far products sold — GOGS for ab testing sarvices — Sales & Marketing Expenses {including ssles ncantived§ 8
and logisties costs)




Project Screen
Covid-19 Testing

Sourca: Frost & Sullian,

6M+

Covid-19 Molecular

Test Performed’

$51mm

2020A Covid-19
Testing Revenue

11 Labs

7 Mobile / Airport
Labs in HK & UK,
and 4 Fixed Labs,

77%

2020A-2022E

Revenue CAGR

Matas: 1. A3 October 3, 2021, 2 Bazad on projection for 2021; reprezants global markat slze; only consists of tests perfommad in independent clinkcsl laboratones.

$32bn+

Global Market

Size?

" Blue Chip |

Clientele of
Governments &
Corporates

70




Prenetics Response To Covid-19

Key Highlights

HK Government

+ =dM tests serviced for HK government
+ Gommunity Testing
* Quarantine Hotels
+ Hospital Authority
+ Department of Health
+ Food and Environmental Hygiene Department
(FEHD)

English Premier League

Provides daily testing service for more than 3,000
players and club staffs for English Premier League
on a regular basis

Premier
League

Extensive Partnerships Across Sectors

Preneticss €2 Virgin Atlantic

* Prenetlics has become Virgin Atlantic's
preferred at-home testing provider, with
customers able to order a complete end-to-end
travel testing bundle, tailored to their
destination

Mota: 1. Hong Keng Intarnationsl Alrpart

T ravel (2022E Revenue $89My—

Virgin Atlantic, Camival Cruise Line, Cruise line operation
of an entertainment company, Hong Kong Intemational
Airport, Heathrow Airport, Londan Luton Airport, London

Stansted Airport, Manchester Airport, Gatwick Airport,

London City Airport, East Midlands Airport

Airport Testing to International
& Local Airports

*  Airport testing in Hong Kong and the United Kingdom,

including HKIAY, Heathrow, Manchester, Stansted,
London City, and East Midlands airports

= Converted smoking lounge to an 1SO-15189

laboratory at the HKIA'. Prenetics is the only Covid-
19 testing provider with operating lab in HKIA'

English Premier League, Professional Darls
Corporation, England and Wales Cricket Board,
British Academy Film Awards, Sky TV, Global Media
& Entartainment Company, American Film & TV
Studio

71




Significant Upside as Travel “Resumes”

Covid-19 Testing Revenue Breakdown (uss
millions)

#of Tests '000) 799 5,688

3ax 2V o0 $ 32bn+

-

45%

Global Market

$51 Size3

98%
- ZU‘fo

2020A° 2021E
= Travel = Others?

55%

Sourca: Frost & Sullivan. Notas: 1. 2020 financials based on managament accounts — axcludes alrdine & crulses revenua in EMEA as breakdawn |s not avallable. 2. Include entertainment & sports, commundy testing & screaning, corporate B2B testng, 72
ate. 3. Based on profection for 2021; represants qlobal menket slze; anly consists of 1ests perfomed In indepardant cinical laboratones




Diagnostics

Detects Covid-19 with NAAT

PCR-Quality Technology $849bn+

Global Market
Size'

98.4%?2

Concordance with
the g-PCR test

Future Assays: " Mobile & bdinlens CE-IVD
Scalable Marked
* [Influenza [ Flu o : ™
i o lab or o xpect to
kil »islne specialist e receive US FDA
— equipment

C Irc I e H ea It h POd Officially Launched in Hong Kong Nov 2021
A Lab |n YOUI’ Pocket Expected to be launched in the EU, the US, and Southeast Asia

Sourca: Frost & Sullvan. Nataz: 1. Represents global markat size for madical device based on tha projection for 2030, 2. According to tnalz dona primarily by professors and sciantists of Linhersity of Codord 73




Circle HealthPod Product Offering

ST

t

HesfthPod
—_— — —

Trial Set

+ 1 x Circle HealthPod
- 1 Free Single-use Capsule

HKD 290
el

Price

Notes: USD/HKD FX rate of 7.78.

s
Hr
s
ek ]
sy

Ery

Starter Set

« 1 x Circle HealthPod
- 5 x Single-use Capsule + 1 Free

HKD 1,649

Family Set

+ 2 x Circle HealthPod
- 10 x Single-use Capsule + 2

Free

HKD 2,910

Single-use Capsule
Set

+ 5 x Nasabl Swabs
- 5 x Molecular Capsules
« 5 x Specimen Capsules
HKD 810
USD 104
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Circle HealthPod B2B Stations

Circle
Multiple Circle HealthPod
HealthPods Dashboard
PartnersApp

5




Use Case

Private Use Hospitals & Clinics

* At-home testing * In-patient and out- patient on-site screening

* On the go testing (with portable charger) * Regular testing for healthcare workers

& family

NGO Community Screen
* Easy and simple test for NGO's

Schools
* Rapid testing for schools
* Regular testing for students and teachers

* Regular testing for community members

Hotels & Apartments

* For hotel guests as a complimentary item
for their stay or as a paid in-room service

* Must-have for every homes o for a peace
of mind

Sports & Entertainment
* Rapid at-home testing for attendees
* Regular testing for players and staffs
76




Circle HealthPod Marketing Strategy

Donnie Yen -
World-Renowned
Filmmaker

Concept Stores

2.2M+

social media followers

lan Chan
Singer-Songwriter

400k+

social media followers

Grace Chan
Miss Hong Kong 2013

T04k+

social media followers

Cecilia Yeung
High Jump Record
Halder

120k+
social media followers

TAXI BUS STATION Circle Hysan Place

Motes: 1. Number of Instagram followers as of Nov 23, 2021, ??




Successful Commercialization Case Study: Cue Health

Cue Health awarded 5481 million to scale up

I The Cue Health Monitoring System I production of COVID-19 test: HHS

i REUTERS

-« The Cue Health Monitoring System is a fast, compact, highly portable testing platform with high = L _} e
performance and accuracy, utilizing molecular diagnostic technology — = Pl

* Cue Health's COVID-19 cartridge test is authorized by the US FDA for home use with no prescription in
Mar 2021. The company filed for a US IPO on September 1, 2021

HHE launches pilat program in five
qk states using rapid Covid test deployed
cnec BYNBA

' $481mm

Contract
Granted from
US Gov't

" $1.6bn |

Market Cap'

' $202mm

1H 2021
Revenue

Go-to-Market Strategy: Key Partners & Target Clients

Public Sector Enterprise Healthcare Provider Direct-to-Consumer
US Departmant of Defense Henry Schein Mayao Clinic E-commerce
Government Agencies Fortune 500 Companies Haospitals / Private Clinics In-store
Source: Factset, Gompany Filings, Gue Health Company Website, Bloombarg, Rautsrs, CNBC. 78

Matas: 1. Merket data as of Novembsr 17, 2001,




Diagnostics

Digital
50+ _ Painless % / Health _
: 18- -] §--Platform..... §

Track your Health
Progress

Blood collection
at home

Wide Range of Tests
for Everyone

Circle

Successful
6bn+

Comparable to
Everlywell,
Letsgetchecked

Global Market Size'

Circle SnapShot'

Your annual health check at
home Launching in 2022E

‘Sowrce: Frost & Sullivan. Notes: 1. Global market siza for al-home health testing based on projection for 2030; does not include home testing kits which do not require lab tests; Covid-19 at-home test has not 79
been considersd,




Successful Commercialization Case Study: Everlywell

l Innovative at-home Health Testing

« Everlywell's portfolio of 30+ at-home tests offer simple sample collection and physician-reviewed results and

insights sent to your device in 5 to 7 business days

+ In March 2021, Everlywell announced its acquisition of PWNHealth and Home Access Health Corp. in a cash and
stock deal. The combined companies, re-branded as Everly Health, expects to support more than 20 million people

annually in the US

Popular Everlywell Tests

Food Sensitivity Metabolism Indoor & Outdoor
Allergy

WMeasure body's immune Measure free Test for 40 common

systems’ IgG antibody testosterone, cortisol and indoor and outdoer

reactivity to 96 foods TSH levels allergens

N O = Bl o == e, =
W opod Semsy Ten A ol Ten LY e
v’ wEET I e

Source: Everlywell Company Website, Eloomberg, Notes: 1. Per Bloomberg news aricle, as of March 2021,

$2.9bn 3\

Valuation®

Sexually Transmitted
Disease

Screens for 7 commen ~$200mm
sexually transmitted

infections

2020

==
Revenue'

S
A ot e g -]
) i e
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Diagnostics

Medical

g i i

Circle Medical
Genetic Testing for Physicians

‘Sowrce: Frost & Sullivan. MNotes: 1. Global market size for clinical molecular test service based on projection for 2030; Covid-19 testing service markat is not included whila influence of Covid-19 has been considered |r181

the market sizing.

20+

Wide range of tests
for everyone

Successful

Model

Comparable to
Invitae, Natera

Next
Generation
Sequencing

Advanced
Technology

$59bn+

Global Market Size!

Launching in 2023E




Significant Growth Potential in Asia / Europe Markets
Present Attractive Growth Opportunities

Medical Molecular Testing Market in US (US$ bn) Medical Molecular Testing Market in HK f SEA / Europe (US$

bn)
( Target market size |

23X l | Prenéio:rics |

106" ~—

US mavket size for
. L INVITAE

e
{Marke! cap of

2.0x

9.2
= -

J

20164 Today Today 2025E
(2021E) {2021E)
Revenue for Invitae (US$ mm) Projected Revenue of Circle Medical for Prenetics® (US$ mm)
Volume 150 292 469 Volume 100 150 225
{'000)

(000) 2
CAGR: 79% GAGR: 47%
217

148 56
68 - - 26 38
2017A 2018A 2019A 2023E 2024E 2025E

Source: Frost & Sullivan, 82
Mates: 1. Billabla volume for 2018 — 2018, Accessioned volume for 2017. 2. Market data as of November 17, 2021. 3. While its geographic scope is not limited to certain regions, it is expected to predominantly

generate revenue in Hong Kong, SE Asia and Eurape during the projection period




Personalized Care

Data- . /Recurring "
based 63% Reveniie
Personalized of CircleDNA _
solution based on customers want Subscription
data analytics Circle One’ model

LI
-

Circle One / Fi1x / Fem

Testing into personalized care

Sourca: Frost & Sullvan,
Matas: 1. Bagad on CiroeDMA customer survay conducted in Fab 2020, 2, Represants global target addressable markst for nalr logs and eractde dysfunction and globial markel stze for parsonalized nutrition based on progction for 2030,

Cross
Selling

$376bn+

Leverage existing Addressable
CircleDNA market?
ustomer bas

Launching in 2023E

83




Successful Commercialization Case Study: Roman

Roman - Digital Health Clinic for Men

= Roman provides personalized solutions to men for the treatment of erectile dysfunction, hair
loss, premature ejaculation, etc.

« Roman's daily vitamins and supplements are available in 4,600+ Walmart stores
across the United States

$876mm

Lifetime
Fundraising?

$5bn

Valuation'

Key Partners

Sports & Entertainments Pharmaceuticals
MLB Pfizer
Greenstone

‘Sowrce: Roman Company Website, Bloomberg, PR Newswire, Fortune.
Motes: 1. Per Bloomberg, as of March 2021, Represents the post-money valuation of Ro, the operator of Roman,
2. Per Bloomberg, as of March 2021, Represents the lifetime fundraising of Ro. the operator of Roman.

Retailers
Walmart

Bloomberg

Online Pharmacy Ro Is Said to Raise
Funds at S5 Billion Value

Online pharmacy and health technology company Ro

has raised $500 million in new funding, its chief
executive officer told Bloomberg News

FORTUNE

Telehealth startup Ro partners with
Pfizer to give its ED business a boost

Healthcare
Ribbon Health
Quest Diagnostics
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Prenetics Delivering Favorable Metrics vs. US Peers 5

Years Ago

' EXACT
Prenetics SCIENGES st INVITAE
US$ millions Z0Z{E 2022E 2023E 2024E 2025E Z016A 20174 2018A 20184 2020A 20184 20174 20188 20194 20204
1,481
Revenue! Multiple | Substantial revenue with | Single Single
Product § robust product pipeline | Product®: Product?®:
Pipelin Coloractal B76 Medical Genatic
640 Gancer Tasting
429 Sereaning 454
205 27z 307 . gg| 2 g 217 280
25 68
=11 2mil L mmE
Operating Profit 13 18
S N =" e nm - . .
(38) 126) .
(169) (118) (457 (100) (121) (123)
Efficient cost structure ] (218) (244)
(489)
(652)
. — G 1Ix — c. 18x
Enterprise Market - P i 5 > :
Value Cap Is_‘l_i’_"/ \?jj‘_glfn/l i *Aon

Motes: USDIHKD FX rate of 7.76. 1. 2021-2025 financials besed on manegement forecast Exsct Sclances, Invitas and Maters histoeical fnanclsls sourced from company filings.

2. Indicates primary product focus. 3. Please rafar to Transaction Summary page for further detsss, & Market data &5 of Decamber 31, 2015
5. Markel dets &5 of Movember 17, 2021

8 natera
Z06A 20174 20184 20194 20204
Dual
Product?:
NIPT & Carrier
Seraening
391
217 211 258 302
(96) (134) (115} (131)
{216)
c. 16x
%0.6bn* $9.7bn®
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Tremendous Value Potential for Prenetics to be Unlocked
via Synergistic Acquisitions

Synergistic & Technology-enabling s
Market Cap e e Market Cap
(2016)! Bolt-on Acquisition Opportunities (Now)?

EXACT EXACT
SCIENCES  $1-3bn+ _M $14.9bn+  SRIENCES
) wviTaE  $0.25bns $adbn+ () INvITAE

ineq e

R

=2o N

=

.

Liquid Long-read Bioinformatics
Biopsy Sequencing

Enterprise Val

) Potential LS
Synergistic Acquisil

Prenetics ¢1 2

Naotes: 1, Market data as of December 31, 2016, 2. Market data as of November 17, 2021, 3. Please refer to Transaction Summary page for further details. a7
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Prenetics is Building the Future of Healthcare
Telehealth

Prenetics

Bring Health
Closer to People

Integrated E-Pharmacy Programs

0l BB

| 2ircle ——Proiject screen

SnanBnat u Frenetics

Private and Confidential 88
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Benchmarking Analysis

Prenetics Prevention / Personalized Care Diagnostics
EV / CY2022E Revenue Multiples
240 CY2022E Average: 13.3x CY2022E Average: 9.3x
X
|_—
== 13.4x 13.1x 13.3x
11.5x 10.2x
B.2x 7.8x 7.8x 6.8
4.6x = 6.0x
Prenetics' New Horizon  23andMe Matera Exact Invitae Dr. Lal Metropolis  LumiraDx Irvitae: Autobio Cuidel
Health Sciences PathLabs  Healthcare Diagnostics
EV ! CY2023E Revenue Multiples
CY2023E Average: 8.9x CY2023E Average: 8.1x
11.5% 11.9%
9.8x 10.6x 10.0%
Tdn T.7x
6.9x 5Oy 5.9x 5.dx
4.1
Prenetics’ Mew Horizon  23andMe Matera Exact Invitae Dr. Lal Metropolis  LumiraDx Invitae Autobio Quidel
Health Sciences PathLabs  Healthcare Diagnostics

‘Sowrce: Company disclosures, broker reports and FactSet as of November 17, 2021; 1.Pranatics’ EVirevenue multiples are based on illustrative enterprise value of §1.254bn.

a0




Select Precedent Transactions

EVILTM
Date Acquiror Target Public / Private EV' (US$m) Sales (x) EBITDA (x)
Nov-21 | Bl Public 453.97 = -
Sep-21 @ aHIa M Private 714.8 - -
Aug-21 illumina GRAIL (855%) Private 7,100.0 = -
Apr-21 HOLOGIC MOBIDING Private 795.0 18.9 =
Apr-21 e & lumiraus Private 3,000.0 - —
Apr-21 B o Luminex Public 1,624.3 39 223
Mar-21 sty Public 1,729.0 10.1 -
Feb-21 UG X Private 3,500.0 115 x
Oct-20 Stitices Thrnee: Private 1,700.0 - -
Oct-20 §tfties fbase Private 410.0 s _
Sep-20 investor N Private 780.0 10.8 241
Sep-20 gaee il {80%) Private 309.6 - =
Jun-20 L imvia aRCHER ) Private 886.0 17.7 nm®
Mar-20 L manmae diploid Private 95.0 =z x
Feb-20 meridian.c.-..- Efalenz Public 51.5 3.8 nm?®
Jan-20 (NEQ QL s} Private 37.0 3.7 =

Sources: Public filings, Dealogic and Mergerbarket. Motes: 1. Excludes eameat; 2. Lemonaid's EV is based on cash consideration of US$102m and share consideration of 23andMe’s 30,0278 958 Class A common
stock as disclosed in 23andhe's 10-0 for G2 2021. The share consideration portion s calculated with 23andMe's closing share price on date of announcement of the completion of acquisition (Movember 1, 2021} G1
3. EV/LTM EBITDA multiple less than 0.0x.




Near-term Development of Product Pipeline

2020 & earlier 2021 2022 2023
e T s
Medical Community H
Recognition Fiai
Diagnostics E II ‘an At Home Health Tests
Circle HealthPod
Existing: Covid-19 . . .
Pipeline: STD, Influenza Medical Genetic Testing
MNew Product Extension loCl
Prevention il

2022

Customer & Data Sets

Extend Consumer Journey /
Lifetime Value ("LTV") — . B 2 .
. i Circle One v Circle Fix f Fem
Personalized 2023 2024
Care
Personalized nutntion, hair & sexual health products

W Lab Tests Required (same lab supporting multiple tests) { & Existing products g2

ey




Risks Relating to Prenetics’ Business

Risks Refating o Doirg Business in Hong Keng
1,

The business, financial condilion and resulls of eperatians of Prenelics, andior the value of PubCa’s sacurilies or PubCa's shility 1o offer or canlinus tooffer sacurilies Lo inveslars may be malerially and sdvarsely alfected bo the exlen! the lxaes and
regulations of the PRC become applicable to Frenetcs. In ihat case, Frenatics may be subject to ihe risks and uncertainties associated wilh the evolving lews and regulations in ihe PRC, their interpretation and smplesnanation, and the legal and
regulatory systam in the FRC mora genaraily, including with respect to the anforcement of laws and the possibility of changes of rules and reguiations with little o no advance netice.
The PRC gavernment has significant avarsignt, discration and control ovar tha mannes in which companies incorparated under the laws of PRC must conduct thair business acsivities, but &5 Pranetics oparates in Hong Kong and not mamland China,
the PRT gowernimant currectly doss nal exsrt dirsct aversight and discretion over the manher in which Prenstics senducls its business activilies, However, there is na guarantes hat the PRC gavernment will ol seek Lo inlarvene of influsncs
Pranetics’ oparations at Bﬂrﬂrm If Prenatics ware bo becoms subject to such oversight, descration or contral, Including over oversaas afferings of andioe foralgn . It may result in a material adversa changa in Pranetics’

il ar Iy hinder PubCa's abilily to affer ar canlinue Lo alfer seeurilies o imesions and cawse the value of PubCa’s securilizg bo significantly dedine nl'he worthlags, which would materially alfact lhe interesle af the

Investors.

Implementation of the National Sacurty Lew in Heng Kong Invelves uncenanty, and tha recent palicy pronouncamants by the PRC govemment regarding business actwilies of LLS.-listed Chenese businesscs mey negatively impact Prenetics’
exisling and fulure sperations in Hong Keng,

PubCo's sacurties may ba delisted or prohibited from being traded *over-he-counter” under the Halding Fareign Companies Accountable Act if the PCADE were unabls to flly inspect ar investigate Prenslics’ auditor, The delisling ar the cassation
of trading “over-tha-counter” of PubCo's sacurities, or the Mreal of their baing delised or prohibiled, may materialy and advergaly affect the value andior liqusdity of your investiment. Additionally, if the FCADE were unable to conduct Tull inspections
ar investigations of Pranetics’ auditar, itwauld deprive PubCo's investors of the: benefits af such inspections or investigations.

Pranetics may be affected by the curency peg system in Hong Kong and ather exchange rate fuctuations,

Increases m labor costs may advarsaly affect Pranetics’ business and rasults of operations.

L ic and palitical i n Hang Kong and ther parts of Asia could materially and adversely affect Prenebics’ business, financial condition, and results of operations
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o Risks Relating tn Prenetics's Business

A slgnificant portion of Prenstics” historical revenue was, and its near-tarm revarue will be generated, fram it COVIO-15 testing senvices, the demand for which may be substantially reduced wih the producton and widety administared use of an
efficaciaus vaccine ar treatment for COVID-18, and failure of Prenctics to derive significant revenue fram other products and services and expand its overall customes base would harm its business and results of operation

The diagnastic testing market, particulady with respect to COVID-13 testing, is hg«ly r.\ompcmwc and many of Prenctics’ compedtilors are Iargcr better cslabhshcd and have areater financial and cther resources

The consumer genetic testng market is highly itve, and many of P i ang more established and have stronger ag, d greater . which presents a confinucus threat te the success of its
corsimer genetic leating business.

Prenedica’ near-term success is highly dependent on e succassiul launch of Circle HealthPod and the continued commerdalization of its COVID-19 tealing sarvices in itz farget geographies. IF Prenetics” exisfing or new products are unable to attain

markat of ba cor alized in all or any of thasa jurisdictsons, its busmess and future prospects could be materially and adversely affectad,
Pranatics relies substantially on third-party contract manufacsurars for the manufacturing, quakty-testing, assembly and shipping of its COVID-19 test kit, Circle HealthPad and ather producss, airrrmn'rlmmunof significant rights under the exsting
arrangements would disrupt Prenslics” ability te sell and @stribuls il COVID-12 sl kil, Cirds HealthPod and olher products unlil ard unless it lirds new canlras) man e, whisch would y aflecl ils business,

. Pranelics has a rumber of pipeline products thal are eutrently in the R&ED phase, incluging Cirele Medical, Circle SnapShal, Tulure assays of Circle HealthPad, Circs One and Fix and Fem, and may n:ﬂh& suceesshul in itz 2Mons o develop any of

these or other products Into markatable products. Any fallurs to develop these or ather products or any delay In the developmant could sdvarsely affact s businass and fulure prospacts,

Clinlesd trisls, and verdlication and validetion studies necessary 10 suppon & future product submission with requlstony autharities will be expensive and may require the anroliment of large numbers of subsscts or the avallability of & lerge romber of
test samrples, and suilable subjecis or samples may be difficull i identify and recruit or oblain. Delays or filures in Pren elics’ cinical irisls will prevent il from cammercialiging any modified ar new products and will adversely afect its business,
oparating resulls and prospects.

. W ithe thind parties engaged by Pranatics to conduct clincal tials fail to render thes sarvices a8 contractuaily requeed or expacted, Prenatics may not ba able 1o oblain reguiatory approval for of commarcialize its products.

I Prenetes |6 not successdul m leveraging its plathorm and technolegy to dscover, develop and commencialize addibons! products, its ability to expend its business and achieve fs sirategic objectives would be impairad.

' M Pranatics’ producls and sendcas 4o not delivar relable rasulls a8 axpedtad. I raputation, businass and oparating results will ba adversely affeclad.
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Risks Relating to Prenetics’ Business (Cont’d)

Oiher Risks Retating b elice’s Busingss

. Pranelics has incured nal laszes sinss its inceplion, and it snlicipatss thal itwill continue 1o incur lassas for the faresaeable lulure, which could harm ibs fulure business prospects.

2 Pranelics is an eady-slage company and has a limiled cperating hislory, and #s near-larm business strategy and in-house RED effarls are centersd around new and ragidly develaping markels incleding point-of-cars besfing (POCT] far infecliows

diseases diagnosis, which may make it difficult to evaluate itz curent bussmiess and predict its lulure pedormanca.

. Prenetica hes & limted history introducing new products and services to its customars. The fulure prospects of s business mey be karmed f Prenetics’ efforts o atiract rew custoners and engage exssling customarns by introducing new products,

including Circle HealthPod, are unsuccessiul,
Pranedics may not be able la achievs ar maintain salisfacicry pricing and margin, and its pricing stralegies may nal meet cuslome s’ price expectations, which could adversely affect its revenues and results of operations. Prenalics has increased,
and sxpects to furiber sxpand. the size of its organizatian, and it may experience dificulties in managing its grawth. Il Pranetics s unable ta manage the anticipatsd growsh of 12 business, its ulure revenue and apsraling reeulls may be harmed.

. Prenedics has increased, and expects to further expand, the size of its organization, and it may experience difficutiies in managing its growth. If Prenstics is unable o manage the anticipated growth of ils business, its future revenue and operaling

resuis may be harmad,
The initial use of Prenetics’ test kits requires users to foliow instrections, and not adhenng o instructions may lad to false resuits and inacourate cutoomes, which cauld harm the user axperiance and custamer parcepton of Pranetics’ products.

7. Some of Prenclics’ marketing mibabves, including celebrity and key opinion leader endorsement and use of soeal media, may adversely affest Prenetics' reputation, Prenebes relies substantially on its research collaboration weih Chdord far
developmen and commesncializalion of its POCT infectious disease lesting praducts. I Oxford is unable to achieve projected develapment mileslones o produce any mearinglul research results, or expenences delays in daing so, Prenstics may not
be able to capitalze an its invastmant in the collaboration prajects and s businass and epulation may be advarsaly affectad,

& Prangdics relies substantially on its research callabaration with Qxford for d o and commarcialization of its POCT infiectiows disaase testing products, if Oudford is unabla te achieve projactad davelopment milesiones ar produce any
meaningful research results, or experiences delays in doing so, Prenetics may not be able 1o capitalize on s investment in the collaboeation projects and its business and reputation may be adversaly afected.

9. Pranetics relies on a limiled number of swppliers for Circle HealthPod components, COVID-15 test kit materials and laboratary testing services for COVID-19 bast kit and CirdeDNA, and may nat be able fo find replacements or immediataly transitian
o altarnative suppliers, which cousd adversely affect its ability to meet customer demand.

1. The operabng results of Pranetice may fuciuate signdficantly, which makes ds fubure cperabing results difficull o predict and could cause e operating results to tall below expectations.

1. Pranetica’ busmass significantly depends upon the streagth of Pranetics’ brands, Including Prenatics, CircleDMA and Circts HaalthPod, and any ham te Prenstics’ brands or may and y ffact s busnass and results of
operations.

1% I Prenctics cannat provide quality technical and customer and user supper, it could lose customers, and its business and praspesls may be adversely affocted

13 M Praneics is unable to successhully expand its sales and markating infrastricturs to match its growth, its business may be adversely affecied,

14 Pranetics is highly dej on ifs seniar managa, team and kay advisars and persennel, and its businass and oparating resuits cowuld be harmed it is unabée to retain seniar management and key personnel and ta altract and retain qualified
peraaniel necessary fof ilg businass,

15 The sizes of tha markats and forecasls of market growsh for the demand of Prenstics’ current and pipeline products and sandces are based on 8 number of complex assumplions and estirates that am subject 1o changs, and may ba naccurate.

16 Pranetica may nead te raise addilional funds to devalap its platfarm, commarcisiize new products of axpand its sperations, and it mey be unable 1o faies capital when nested of on acceplabie terma_

17 Pranatica plans to enter new business areas, such as clincal genatic testing and parsonalized care, where Prenetics does not have any experience o has minimal experience. Prenatica would likely face competition from entities mees familiar with
those businesses, and Prenatics” afforts may rot succesd

18 Prenetics may engage in acquisitions, investments or strategic alliances in the future, which could reguire signifizant management aticntion and resources, may nat achieve their intended results and could adversely affect its besiness, fnancial
catdition and resulls of aperalions,

10 Praneties may incur debl of assums eontingent ar ather kabilities or dilute Prenslies’ sharshalders in connection with acouigitions or sirategic allianess,

0.1 PubCo fails to implerment and maintain an eflective gystem of intemal controls in the future, PubCo may be urabile 1o accurabely rapart its financal condition or reeulls of sperations, which may adverssly affect investar canfidence in Pranstics and,

a5 A result, the markat prica of PubCa Ordnary Shares and PubCo Warrants.

27 LK, s withdrawal from tha Ewapaan Linion could have an adwarse impact on Pranstics’ businass,

27 W Pranabes, its suppliers or its contract manufaciurers axpenence any significant business disruptions, Pranetics' aperations and financial condiven could be senously harmao,

21 Pransfics depands on tha informatian systems of its awn and thosa of third partias far tha effactive servica on Pranstics’ wabsile, mobile applicatons, ar in Pranatics’ computer or legisbes systems, and the overall affective and afficient functianing of
itz business. Failure b maintain ar protect Pranstios’ infermation syslems amd data intagrily elfectively could harm Prenelics’ business, inandal condiion and results of aparalions.

24 The COVID-18 panderic could malerially and adversaly affect Prenslics’ business and resulls of apesalions.
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Risks Relating to Prenetics’ Business (Cont’d)

Rigks Refating o G

agulation

1. Pranetics’ business collacts and processas 3 largs amaunt af dala ineluding parsonal infarrealion, and Preastics will face lagal, i risks if Pranelics fails lo proleel s cuslamers’ data fram sacurily breaches or cybsraliacks.
Prenedica iz also subject to various laws and requilations relating to privecy or the grotection or transfer of data relating to InM;d-uah and any changa in such laws and regulations or any fallure by Pranetics to comply with such laws and requlabons
couskd adversaly affect Pranetics’ businass.
2. Pranatics' praducts and services are and will continee to be subject to axtensive regulation, comphance of which covld be costly and time-consuming or may cause unanticipated delays or prevend the raceipt of the required approvats to offer
Pretedica’ produsts and services,

. Pranstica’ leating products are subject i vasious requlstony quidelines, snd any idenlified deficienciss of quality issuss inthe componants of the el kits and testing deviees could resit in product recallz and could hanm it reputation, business and
financial resuits.
Pranetics plans to expand s bisinass and oparations intarnatianally 1o variows jurisdictians inwhich 1 does not currently aperate and whers Prenctics has limitad cperating exparienca, all of wich axposes Pranetics to businass, raguiatary, palitical,
operafional and fnancial risk.

"’hsk' Relaling b kil i c E

. Pranietics may be sub|==l 1 Iegal pmzzdmgs and liligalion, which are cosily b delerd, and sdvarse publicity about sy investigalion, [tigalian, regulatsey ar legal actian against Pranetics o ils senice management eould harm its repulalion and
business.

2. Pranetics’ patent and othar Intallectual property protecticn may not be sufficlent, and If Pranatics |s unable 1o obtain, maintain and protect its miellechial proparty Aahts and propstary infemation or prevant third-penies from making unsutharized usa
of its technalogy, its business could be harmed.

Pranetics depends, and meay depand in the fulurs, on intellectual praperty licensed from third parties for and iali af certain praducs, and the lermination of the licenses or ather agreements permitiing Prenalics ie use

auch inlellectual propery of Talure of such third parlies o maintain or protect such intalleciugl pregeny could regultin the less of gignifican fighte by Prenaticz, which sauld ham its buginess,

4. Pranedica could De sued for products liability, which could result in substantial liabilites that excesad Its resources,

5. Prenedica may be aubject i claims that itz employees, consultants or independent contractors have ngfully used or Imfarmation of third parties or that Frenebcs’ employess have wronghully used or disclosed alleged trade

sacreds af their farmer employers,
The diagnastic testing indusiry is charscterized by intelleciual property litigation and in the futire Prenetics may be mvalved in patent itigasion o other intellectual property infingement claims or administrative proceedings with respect to intellechual
propesty that could be costly, result in the divarsion of managemant's lime and effarts, and may disrupt its buginess and operations.

. Patent terma may be insdeguale o protect Pranetics’ competitve position on its products and sendices for an adequate amount of time.

Prenedics uses open saurce softwars, which may pose particular risks to its propriatary software and source code. Prenetica may face claims from open sowrce licensors claiming cwnership of, or demanding fhe releasa of, the mtelleciual property
that it developed using or derived from swech opan ssurce software

4. Pranstics relies substantially on is trademanks and trade names. ifits trademarks and trade names are not adequately protecied, than Pranstics may not be able to build name recognition in is markets of interest and its business may be harmed.
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Forward-Looking Statements

This document contains forward-looking statements within the meaning of Section 27A of the Securities Act and Section 21E of the Exchange Act that are based on beliefs and assumptions and
on information currently available to Artisan Acquisition Corp. (“Artisan”) and Prenetics Group Limited (“Prenetics”) and also contains certain financial forecasts and projections.

All statements other than statements of historical fact contained in this document, including, but not limited to, statements as to future results of operations and financial position, Prenetics’ plans
for new product development and geographic expansion, objectives of management for future operations of Prenetics, projections of market opportunity and revenue growth, competitive position,
technological and market trends, the sources and uses of cash from the proposed transaction, the anticipated enterprise value of the combined entity (“PubCo”) following the consummation of the
proposed transaction, anticipated benefits of the proposed transaction and expectations related to the terms of the proposed transaction, are also forward-looking statements. In some cases, you can
identify forward-looking statements by the following words: “may,” “will,” “could,” “would,” “should,” “expect,” “intend,” “plan,” “anticipate,” “believe,” “estimate,” “predict,” “project,”
“potential,” “continue,” “ongoing,” “target,” “seek” or the negative or plural of these words, or other similar expressions that are predictions or indicate future events or prospects, although not all
forward-looking statements contain these words. These statements are based upon estimates and forecasts and reflect the views, assumptions, expectations, and opinions of Artisan and Prenetics,
which involve risks, uncertainties and other factors that may cause actual results, levels of activity, performance or achievements to be materially different from those expressed or implied by
these forward-looking statements. Any such estimates, assumptions, expectations, forecasts, views or opinions, whether or not identified in this document, should be regarded as indicative,
preliminary and for illustrative purposes only and should not be relied upon as being necessarily indicative of future results. Although each of Artisan, Prenetics and PubCo believes that it has a
reasonable basis for each forward-looking statement contained in this document, each of Artisan, Prenetics and PubCo caution you that these statements are based on a combination of facts and
factors currently known and projections of the future, which are inherently uncertain. In addition, there will be risks and uncertainties described in the proxy statement/prospectus on Form F-4
relating to the proposed transaction, which has been filed by PubCo with the U.S. Securities and Exchange Commission (the “SEC”) and other documents filed by Artisan or PubCo from time to
time with the SEC. These filings may identify and address other important risks and uncertainties that could cause actual events and results to differ materially from those expressed or implied in
the forward-looking statements. Forward-looking statements in this document include statements regarding the proposed transaction, including the timing and structure of the transaction, the
proceeds of the transaction and the benefits of the transaction. Neither Artisan, Prenetics nor PubCo can assure you that the forward-looking statements in this document will prove to be accurate.
These forward-looking statements are subject to a number of risks and uncertainties, including the ability to complete the business combination due to the failure to obtain approval from Artisan’s
shareholders or satisfy other closing conditions in the business combination agreement, the occurrence of any event that could give rise to the termination of the business combination agreement,
the ability to recognize the anticipated benetfits of the business combination, the amount of redemption requests made by Artisan’s public shareholders, costs related to the transaction, the impact
of the global COVID-19 pandemic, the risk that the transaction disrupts current plans and operations as a result of the announcement and consummation of the transaction, the outcome of any
potential litigation, government or regulatory proceedings and other risks and uncertainties, including those to be included under the heading “Risk Factors” in the registration statement on

Form F-4 that has been filed by PubCo to the SEC and those included under the heading “Risk Factors” in the final prospectus of Artisan dated May 13, 2021 and in its subsequent quarterly
reports on Form 10-Q and other filings with the SEC. In light of the significant uncertainties in these forward-looking statements, you should not regard these statements as a representation or
warranty by Artisan, Prenetics, PubCo, their respective directors, officers or employees or any other person that Artisan, Prenetics or PubCo will achieve their objectives and plans in any specified
time frame, or at all. The forward-looking statements in this document represent the views of Artisan, Prenetics and PubCo as of the date of this document. Subsequent events and developments
may cause those views to change. However, while Artisan, Prenetics and PubCo may update these forward-looking statements in the future, Artisan, Prenetics and PubCo specifically disclaim any
obligation to do so, except to the extent required by applicable law. You should, therefore, not rely on these forward-looking statements as representing the views of Artisan, Prenetics or PubCo as
of any date subsequent to the date of this document. Accordingly, undue reliance should not be placed upon the forward-looking statements.
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Important Additional Information Regarding the Transaction Will Be Filed With the SEC

In connection with the proposed transaction, PubCo has filed a registration statement on Form F-4 (the “Registration Statement”) with the SEC that includes a prospectus with respect to PubCo’s
securities to be issued in connection with the proposed transaction and a proxy statement with respect to the shareholder meeting of Artisan to vote on the proposed transaction. Shareholders of
Artisan and other interested persons are encouraged to read, when available, the preliminary proxy statement/prospectus as well as other documents to be filed with the SEC because these
documents will contain important information about Artisan, Prenetics and PubCo and the proposed transaction. After the Registration Statement is declared effective, the definitive proxy
statement/prospectus to be included in the registration statement will be mailed to shareholders of Artisan as of a record date to be established for voting on the proposed transaction. Once
available, shareholders of Artisan will also be able to obtain a copy of the Registration Statement, including the proxy statement/prospectus, and other documents filed with the SEC without
charge, by directing a request to: Artisan Acquisition Corp., Room 1111, New World Tower 1, 18 Queen’s Road, Central, Hong Kong. The preliminary and definitive proxy statement/prospectus
to be included in the Registration Statement, once available, can also be obtained, without charge, at the SEC’s website (www.sec.gov).

Participants in the Solicitation

Artisan, Prenetics and PubCo and their respective directors and executive officers may be considered participants in the solicitation of proxies with respect to the potential transaction described in
this document under the rules of the SEC. Information about the directors and executive officers of Artisan and their ownership is set forth in Artisan’s filings with the SEC, including its final
prospectus dated May 13, 2021 and subsequent filings on Form 10-Q and Form 3. Additional information regarding the persons who may, under the rules of the SEC, be deemed participants in
the solicitation of Artisan’s shareholders in connection with the potential transaction will be set forth in the Registration Statement. These documents are available free of charge at the SEC’s
website at www.sec.gov or by directing a request to Artisan Acquisition Corp., Room 1111, New World Tower 1, 18 Queen's Road, Central, Hong Kong.

No Offer or Solicitation

This document is not a proxy statement or solicitation of a proxy, consent or authorization with respect to any securities or in respect of the potential transaction and does not constitute an offer to
sell or a solicitation of an offer to buy any securities of Artisan, Prenetics or PubCo, nor shall there be any sale of any such securities in any state or jurisdiction in which such offer, solicitation or
sale would be unlawful prior to registration or qualification under the securities laws of such state or jurisdiction. No offer of securities shall be made except by means of a prospectus meeting the
requirements of the Securities Act.




