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Disclaimer

This Presemtation has been prepared by Artisan Acquisition Corp. ("SPACT) and Prenetics Group Limited (the “Company™) in connection with @ potantial business combination invebing SPAC and the Company (the “Transaction”) and Is preliminasy in nature and solaly for
imfarmation purposes and must not be relied upon for any other pumposs,

This Presentation does not constitte (i} an offer or imitaton for the sale or purchase of the securities, assets or business described herein or a commitment of the Company or SPAC with respect to any of the foregoing or if) a solicitation of 8 proxy, consent or authorization
with respect to any securities or in respect of the Transaction, and this Presertation shall not form the basis of any contract, commitment ar investment decision and does nod censtitiute sither advice or a recommendation regarding any securitics, Any offer to sell securities
will b made oily pursdant 1o & defisitve subseiption agresment aid will be made in refiance on A exemption from registration under the Securties Aet of 1933 (the “Securities Act”) for affers snd sales of secirities that de not |vike & publie sffefng.

This Presentation does not purport to contain all information that may be required or relevant to an evaluation of the T fom, and you will be ible for conducting any imvestigations and analysis that you deem appropriate and for seeking independent advice as
to the begal, tax. accounting, financial, credit and other related advice with respect to the Transaction.

SPAC and the Company msuwaﬂla right to amend or mplm this. Presentation at amy time but none of SPAC and the Cumnarrr khau respective subsidiares, affiliates, legal advisors, financial advisors or agents shall have any obfigation to update or supplement any
content set forth inthes F therwi ¥ additienal infarmation te you in ion with the i management’s estimates ar apinions change or any information provided in this Presentation become inaccurate,

This Presentation contains certain forward-lnoking statements witkin the meaning of Section 2TA of the Securities Act and Section 21E of the Secuities Exchange Act of 1934, and also contains certain financial forecasts and projections. Al statements other than
atatements ofllisloﬂﬂlmn contalned Inthis Presentation, inclieding statements as to fubure results of and Lusimess strategy amd plans, objectives of managemest for future operations of the Company, market
size and growth petitive position and technolagical and market trends, are forwand-|looking statements. Soma of these forward-looking statements can be identified by the use of forward-lonking words, including “anticipate.” “mxpect,” *suggests,”
“plan,” “believe,” “intend,” “estimates,” “targets,” “projects,” “should,” “could,” “would,” “may,” “will,™ “forecast” or other similar expressions. ARl farward-booking statements are based upon cument estimartes and forecasts and reflect the views, assumptions,
expectations, and opinions of SPAC and the Company s of the date of this Preseatation, and are thersfone subject to a number of factors, risks and uncedtaimties, some of which are POt curently known to us. Some of these factors include, but are nof lmited toc the
swceess of the new product or serice offerings of the Company and its subsidiaries {the *Group®), the Growp's ability to attract new and retain austing customens, competitive pressures in the industry in which the Group operates, the Group's ability to achieve profitahility
despite a history of lesses, the Grou's abity 1o implement its growth strateges and maage s growth, the Group's ability to meet colisamer expectations, the Group's ability to produce accurate forecasts of its operating and financial results, the Group's intemal controls,
flugtuations in fesegn eurrency exchange rates, the Graup's abiity to raise additional capital, medla coverage of the Group, changes in the regulatorny emironments of the countries in which the Grosp operates, general economie conditions In the eountries in which the
Group operates, the Group's ability to attract and retain senior management and skilled employnes, the success of the Group's strategic alliances and isi ch in the Group's il ip with its current customers, suppliers and service providers, disruptions
tinformatian technology systems and networks, the Group®s ability to proted its brand and repuiation, the Group's ability fo protect its intellectual property, potendial and fulure Figation that the Growsp may be invalved i, taxes or otber Babilities that may be incurned ar
required subseguent to, or in connectlon with, the consummation of the Transaction. The foregoing list of factors is not exhaustive. We undertake no obligation to publicly update or review any forward-looking statement, whether as a result of new information, future
devalapments o otersise, sucent as requirad by law.

In Kght of these factors, dsks and uncestainties, any estimates, assumptions, expectations, forecasts, siews or opinions set foth in this Presentation should be regarded as indicative, peeliminary and for Wustrative purposes saly and shoald not be relled upon as being
necessarily indicative of future results. You should carefully consider the risks and uncertainties described in the “Risk Factors” section of this Presentation and the “Risk Factors™ section of the proxy statement,’ prospectus on Form F-4 relating to the Transaction, which has
Bien itted b the LS. Secisitl an-d Exchange Ci aof [“SECT), and olher dociments filed frafi Gime ta time with SEC. These lings identily and address ather important risks and uncerainties that could cause aclual events and resulls Lo dilfer
matedially framth ined im the forward: SPAC and the Company assume no chligation and do not intend to update or revise theze forward-looking statements, whether as a result of new o, future events or

Morsgver, the Company operales in a very competitive and rapidly changing emironment, and new rsks may emerge fram tme (o tme. ILis nol possible (o predict all fdsks, or assess the impact of all Tactars on the Company's bisiness or the extent Lo which any factor, or
combination of factors. may cause the Company's actual results. performance of financial condition to be materially different from the expectations of future results, performance or financial condition. In addition, the analyses of SPAC and the Company contained hereln
ara nat, and do nat purpost to be, appraisals of the securities, assets or business of the Company, SPAC or any other entity. Thers may be additional risks that neither SPAC nor the Company presently know or that SPAC and the Company camently belfeve are immaterial
that eould alse cause actual results to differ from those contained in the forsard-lnaking These 1 i-looking statements shoukd not be relied upon &% representing the Company's and SPAC'S assessment s of any date subsequent to the date of this
Prasentation. Accordingly, undue reliance showld not be placed upon the fosward-looking statements.
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Disclaimer (Cont’d)

Industryand M arket Dats

This ion aksa comtains information, estimates and other statistical data derived from third pasty seurces (including Frost & Sullivan), Suzh information invalves 2 number of assumptions and limitations and due to the nature of the technigues and methodologies
used in markel research, and Frost & Sullivan cannot guarantes the sccuracy of such information_ You are cautionsd ot to give unduse weight on such estimates, Neither SPAC nar the Company has independently verfied such third party information, and makes no
representation, express or implied, as to the accuracy, completeness, timeliness, reflability or awaliability of such third party information. SPAC and the Company may hawe [ such information where v, taking into account publicty available information
abaut other indushy partisipants.

The 2018 and 2020 historical financial data included in this Presentation has been derived from Prenetics Limited's 2019 and 2020 financial stalements prepared in accordanoe with Interational Financial Reporting Standards as isswed by the Intemational Accounting
Standards Board [“IFRS") and are subject to updales based on an ongoing external awdit in accordance with the Public Company A Oversight ards. In additian. the Company's quartery financial data included in this Presentation is based on financial
data derivad from the Company’s managemant accounts that have not baen reviewed or awdited and are subject to further raview and updates.

This Presentation contalns financlal farecasts for the Company with respect to certain firancial resuits for the Company's flseal years 2021 theough 2025 for lustrative purpases, Nelther SPAC'S nor the Compary's independent auditons have audited. studied, reviewed,
compiled or performed any procedures with respect to the projections for the purpose of their inclusion in this Presentation, and accordingly, they did not express an opinion or provide any other foem of assurance with respect therato for the purpose of this Presentation.
These projections are forward-loaking statements and should not be refied upon as being necessasily indicative of future results. n this ion, certain of the abo ioned projected information has been provided for parposes of providing comparisans with
histatical data. The asaumpllms and estimates underhing the prospective financial information are inherently unceraln and are sulbject ta & wide variety of business, and risks and that could cause actual results to differ
matenially from those ined in the e financial imf i Whrh such i and prajections are Iy lative, SPAC and the Company befieve that the preparation of ive financial infarmation invobes i ingly higher levals of
wncertainty the further out the projection extends fram the date of ingly, there can be no hat the ve recults are i ive af the future performance of the Company ar that actual results will not differ materially from those presented in
the prospective financial information. Inclusion of the prospective financial infarmation in this Presentation should not be regarded As & representation by any person that the results contained in th P financial LAl quent written

and oral forward-leoking statements conceming the Compamy and SPAC, the Transaction or other matters and attributable to the Company and SPAC or any person acting on theirbehalf are axpressly qualified in their entiraty by the cautmﬂan' stataments above.

Mensuras
This Presantation also inchudes refarences to non-IFRS financial measurs, such as the Company's Adjested EBITDA for 2019 and 2020. Such non-IFRS measures should be considered onfy as supplemental to, and not as superior to, financial measures prepared in
accordance with IFRS. SPAC and the Company befieve these non-IFRS measures of financial results provide useful information to management and imvestors regarding certain financial and business trends relating fo the Companys Fnancial condition and results of
operations. SPAC and the Company believe that the use of these nen-IFRS financlal measures provides an additional tool for Investors to wse In evaluating ongolng operating results and trends In and | comparing the Company's financial measures with ather similar
companies, many of which present similar non-IFRS financial measures to investors. Management does not consider these non-IFRS measures in isolation or as an altemative to financial measures determined in accordance with IFRS. These non-IFRS financial measures
bject to inh a3 they the exercise of judgmests by management about which expense and ingome ane sxeluded or ineluded in determining these non-IFRS financial measures.

Additionally, to the extent that forwardJooking non-IFRS financial measures are provided, they are presented on a non-IFRS basis without reconciliations due to the inherent difficulty in forecasting and quantifying certain amounts that are necessasy for such
reconciliations,
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Disclaimer (Cont’d)

H the Transaction is pursued, SPAC will be required to e a profiminary and definithve prony statement, which may include a registration statement, and sther redovant documents with the SEC. You ane urged tn mad the prory statement,/prospectus and any other relevant
dicuments fibed with the SEC when they become available because, amang ather things, they will contain updates to the financial, industry and other infarmation herein as well s impodtant inlorm stion about SPAC, the Compary and the Transaction.
Shareholders will ba able to obtain a free copy of the proxy statement jwhen filed), &s well as other filings containing information about SPAC, the Company and the Transaction, without charge, at the SEXC's wabsie located Bt www.sec.fov.

SPAC and the Company, and thedr respective directors and executive officers may be deemed to be participants in the solicitation of proxies from SPAC's shareholders in connaction with the Transaction. A list of the names of such directors and executive officers end
imformartion regarding their interests in the Transaction will be contained in the proxy statemenst when available, You may abtain free copies of the proxy statement as described in the preceding paragraph. The definitive proxy will b mailed to sh asofa
record date to he esiablished lor vating an the Transaction when it becomes awailable,

This Presantation may contain trademarks, service marks, trade names and copyrights of other eompanies, which are the propesty of thelr respective owners, Salely for eonvenience, some of the trademarks, sendes marks, frade names and copylghts refemed to in this
Prasentation may be listed withowt the TM, SM @ or & symbols, but such references are not intended to indicate, in any way, that SPAC or tha Company will not assert, to the fullest extent under applicabde law, their ights or the right of the appicable Beansor to these
trademarks, serdce marks, trade names and copyrights,

Meither SPAC, the Company, nor any of their respective directors, officers, employees, afffiates, advisors, representatives or agents, make any representation or wamranty of any kind, sxpress of implied, a5 to the value that may be realized in connection with the Transaction,
the legal, regulatory, tax, financial, accounting or other effects of the Transaction or the accuracy or completeness of the information cortained in this Presentation, and pone of them shall have any Rability based on or arising from, in whole orin pan, any infarmation
contained in, or omitted frans, this Presentation or for any other written or oral communication transmittzd to any person or entity in the course of its evaluation of the Transaction, and they expressly disclaim any responsibility or liabaity for direct, indirect, incidental,
exemplary, compensatory, punitee, special or consequential damages, costs, expenses, legal fees or losses {including last income or prafits and opportunity costs) in connection with the use of the infermation henein.

By accapling this Pregentation, the reciplentwill be deemed to have acknowled gz and agreed to the foregaing.
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Ben Cheng Danny Yeung Stephen Lo, CPA, CFA

Chief Executive Officer CEO & Co-Founder Chief Financial Officer
i Prenetics Prenetics
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Adrian Cheng Led Team Backed by Inspirational Independent Directors
-~ ARTISAN

ACQUISITION CORE _\\

Dr. Adrian Cheng

Founder of Artisan Acquisition Corp.

Ben Cheng

Chiet Executive Officer of Artisan Acquisition Corp
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Prenetics is a Clear Fit for Artisan Acquisition Corp.

Target Criteria -
Clearly Met by Prenetics

Focus on disruptive lifestyle
technologies in healthcare,
consumer, technology

1 Strong fundamentals with
significant value creation
opportunities

Well-positioned to deliver value
and synergies in the group's
global cultural ecosystem

Growth upsides through tapping
global consumers' unmet
demands & burgeoning markets

° Disrupting & decentralizing global healthcare with large global
opportunity of over US$1.3trn?

Strong R&D and product innovation capabilities backed by
experienced in-house team, strategic collaboration with Oxford
University and vibrant scientific ecosystem

Prenetics First-mover advantage in target geographies with robust
Investment Thesls for product pipeline and high growth potential; well positioned
ARTISAN to replicate U.S. success stories in its target geographies

ACQUISITION CORE

Inspirational founder backed by strong leadership team of tech,
biotech, healthcare and consumer veterans

o Strong financial profile and highly attractive expected valuation relative
to peers

Prenetics

s global market sizes and target addressable markets, except for colorectal cancer screening which dees not include mainland China,




Significant Synergies - Prenetics and Adrian Cheng'’s Ecosystem

Services
mﬂm 41 Some
m /] i1 LUE

Significant Synergies < E Rl nod D6

« Healthcare channel and e s ”
user access *KidaChb

_;—'—'_'_'-._'_'_.-'_._'_'_

* Broad network of o ST
locations covering o T
healthcare, retail, o
hospitality and other 1
RppHs Adrian Cheng's

#{ 14MMembers |}
\ Global Eco-system /&=

« Extensive customer, user,
and fan base across
platforms

Culture &
Soclal Innovation

K11 ART

« Direct corporate use
cases across eco-system

FOUNBATION

FIGTATT & E LD PN

GutTnRE
Tomornowe
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Decentralizing Healthcare

and




Prevention

PRENETICS

Decentralizing Healthcare

@ COLOCLEAR

24.9%*

2025E
Revenue

$640mm

Personalized Care

QOO

Personalized nutrition,
hair & sexual health products 7.3%4

Global opportunity: US. $3 76 Billion+

() ExdstingProducts : Future Products

Source: Frost & Sullivan
Nates: Glanal appostunity as of 2030, 1, Represents glabal target addressable markot for eary colorertal cancer soreening (except for mainiand China| and glabal marke! slze for consusmer genetic testing

Consumer genetic testing and
early colorectal cancer screening

Global Opportunity: US$117 Billion+*

Diagnostics

w FTOnetics” shalple

Covid-19 testing, POCT / At-home diagnostic
testing and medical genetic testing

Global opportunity: US$849 Billfon+°

Prenetics

2, Aepresents global target addressable market for hak kass and erectile dystunstion and global market size for persenalized nutrition. 3. Represents global market size for medicad device. 4. Aepresents cach

business segment revenue s % of total revenue expected in 2025




r 4
Leading
Diagnostics / DNA
testing company in
HK and UK

Total
Employees

cicifetime Fundralsing..

/11 Labs

7 mobile / airport
labs in HK & UK,
and 4 fixed labs

Total tests
processed?!

B,

2021E
Revenue

Prevention

@ @@

Diagnostics

Prenetics' Competitive Moat

P==snn

-——————

Circle  Whole exome sequencing with proprietary 31mm DNA
werss  datapoint algorithm
The only NMPA approved non-invasive FIT-DNA
o« colorectal cancer screening test

Covid-19 PCR test enabled by in-house developed,
PrilactSeeen  cloud-based, automated end-to-end solution with
capability to perform over 40K tests daily

. Covid-19 rapid testing developed by the University of
Oxford, utilizing NAAT

OX-LAMP
Patent pending POC & at-home rapid detection health
.= monitoring system (e.g. Covid-19 & other infectious
disease testing?)
Sirals On-going development on at-home blood based testing
SnapShot  for routine health check

Notes: 1. Include CircleDNA and Covid-19 tests; as of October 31, 20241,
2. Assays to test other infectious diseases are currently under development




Strategic R&D Collaboration with Oxford University

0OSCAR - Oxford Suzhou Centre
for Advanced Research

Prenetics Molecular Diagnostics
Research Center at Oxford University

AR Oxford University
4l¥ 3-Year Research Grant

» Hey research directly with
the only overseas research
centre by Oxford

Initial focus will be on

a) HealthPed general
development
HealthPod for Clinicians
development

by

4

= Combined research with Oxford University enables
Prenetics to have its own research centre at QOxford
University

+ Prenetics R&D team alrsady works closaly with
Oxford team of Professors, with collaboration further
enabling us to commercialize novel inventions

= Prenetics' ROFR to acquire technology / IP

HKey research directly with Oxford and the

team of professors from March 2021

Initial focus:

a)  Improving sensitivity and time to results
of Covid-19 reagent

) Development of enzymes to lower cost

c) Assay development (e.g Infectious

disease, STD)

8 * prenetics

i b

Dame Caroling Wilson (British ambassador to China)

at OSCAR opening - June 2021

AP (HH ) Pronotics S TFISERABIRG
OSCAR-PRENETICS ITC FOR ADVAL - OLECULAR DIAGHNOSTICS

Close Collaboration with Prenetics In-house R&D Teams

Dr.Lawrence Tzang, PhD. 4
Co-founder & Chief Scientific Officer

" Sclantific & Laboratory tcam

Dr. Senthil Sundaram, M.D.
Chief Clinical Officer

Clinical & Bloinformatician

team

Chief Medical Officer

g » Dr.Mike Ma, Ph.D. B e CD:. M-” ﬂmy Ul:ﬁm .
Head of R&D II{H.OGB el Technology Officer
Clinical R&D team

Frank Ong, MD

Circle Snapshot R&D & Setup

Prenetics




World-class Leadership Team of Tech, Biotech, and Healthcare Pioneers
Management Team

g & @

DannyYeung Stephen Lo, CPA, CFA Lawrence Tzang, PhD Avi Lasarow Mike Ma, PhD Frank Ong, MD
CEOQ & Co-Founder Chief Financial Officer Chief Scientific Officer & CEQ - EMEA Head of R&D Chief Medical Officer
Co-Founder = -
— o EMACT 4 B Evemvwall
GROUPON Tsxe venTures C|t| EY l DNAFit C|t| SCIENCES II—IOLDGIC 2 Everty illumina

Key Scientific Advisers

Prof. Zhanfeng Cul Prof. Wel Huang Dr. Monique Andarsson Prof. Michasl Yang
Danald Polleck Professar of Assaciate Professor in Medical Advisor, Director af Micreblalogy, Chair Professor of Biemedical
Chemical Engineering, Dept, of Engineering Science, Oxford University Hospitals, Sclences, Vice-President (R&D)
University of Oxford University of Oxford NHS Foundation Trusts City University of Hong Kong

Prenetics

Dndard
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Prenetics

Prenetics Current
Product Portfolio




Prevention .

In Asia and UK
consumer
J_ genomics

CircleDNA tests
delivered since July
b 2019 launch

$19mm
CircleDNA T —

Projected

The World’s Most Comprehensive . Hune
ConsumerDNATest

included while influence of Covid-19 has been considered in the market sizing

i Frost & Sullivan. Notes: 1. Global market size for DTC molecular testing services
Inthe of sizin

More data than
the competitors

Global Market
Size!

34%

2020A-2025E
Revenue CAGR

based on projectic




CircleDNA — An All-New Industry Standard in Genetic Testing

' DNA Data Polnts Our Next Generation -
BESGRNIE Tectmelofly 31 million Whole Exome Technology

- ;"
o High false negative rate: Will miss
>90% mutations associated with ® Read protein-coding genes
cancer and disease o (Clinical-grade consumer testing
e Pre-defined and specific SNP @ 45-50x more data over genotyping
Readings @ One test, a Lifetime of Value
o Limited Data, can only resolve ~B00k » |dentify up to 90% genetic variants
single letter “typos” _ associated with cancer and other
o Static, will need to test again as S “;:Z'f;’cme disease
science evolves 23andMe Circle
125 500+ N
Reports Reports

.
Source: Company Website, Company Filings. PrerIEtlcs




CircleDNA - the Forefront of Health Diagnostics & Disease Prevention Covering
Screening, Wellness, Proactive and Preventive Measures

500+ Reports Discovered Across 20 Categories A Snapshot of CircleDNA Tests

@®-- Early Detection --4@ @-- Family Planning -4 @-- Precision Medicine --4@ @--- Health & Disease @ an_ me . Em
Fam"y 36 Raporis 157 Reperis 103 Roporis &5 Reports Eiatin
Plannlng & Cancer Risk Carrier Screening Drug Respansa Disease Risk
Disease & Aeports 8 Reports
375 o Dementia & Commeon
biiilhic Brain Health Health Risk
iivaamianiiriien it DIst& TSI asiinae i sava g £
=
Diet, 15 Roports 20 Reparts B Reposts ™
Wellness, Diet Mutrition Stress & Sleep
Lifestyle 7 Reports BRAR " 14 Reports
) . Pallution L
69 Well-Being - Skin
reports Sensitivity
@ Origins e [ Ce e S A Talante & Barformance S Y _—
15 Reports 18 Rejrorts 9 Reports 2 Reports s
Ancestry Sports & Fitness Success Trails Music & Dance ==
=
4 Reports 5 Reparts 12 Reports 5 Reports b
Gender Tralts Behavioral Tralts Physical Traits Personality Traits
e

Prenetics:




CircleDNA Product Offering

o\ {

14 Categories = 125 Reports

Diet, Nutrition, Fitness, Stress,

Ancestry, Skin, and More
30 Mins Phone Consultati

Retail
Price

1 Category = 163 Reports
Carrier Scree
genetic diseases

30 Mins Phone Consultation

ing of recessive

4 Categories = 115 Reports .
Cancer, Common Health Risks, .
Disease Risks, Dementia &

Brain Health

30 Mins Phone Consultation

Premium

20 Categories = 500+ Reports
Vital + Family Planning +
Health Bundle 4+ Drug Response

30 Mins Phone Consultation (2x)

Prenetics




CircleDNA Marketing Strategy

Vaness Wu
Actor & singer

15M+

social media followers

G.E.M.

Asia's Taylor Swift

S0M+

social media followers

Gigi Leung
Actor, singer & mother

20Mm+

social media followears

Prenetics




CircleDNA — Extraordinary Growth with Significant Runway

',

Forecasted Growth Trajectory after Launch? Market capof |
l $3.56n2

(# of Cumulative Tests Sold, '000)
23andMe
10,000 S ~12M
1000 | 3 andMe took 4 years to sell 100k tests
AnCHe 10 s A i Rating on Trust Pllot®
750 | which Prenetics achieved in less than 2 years Circle s 2
. /. ..e-" 623K (by 2025E) 2saname  Circle
250 el g 19,50 46/50
___‘_‘.;:‘———-" B )
T+0 T+1 T+2 T+3 T+4 T+14
CircleDNA Revenue
(US$ millions)
CAGR: 34%
42
14 19 21
. . ] -
2020A 2021E 2022E 2023E 2024E 2025E

Souree; Frost & Sullivan. Trust Pilot Review,
Motes: 1. Blue detted line denstes management forecast; grey dotted line ls extrapolation of 23andMe. 2. Market data as of August 31, 2021 3. As of July 12, 2021,

Market Size*

US$8.8 bn

APAC / EMEA
Consumer DNA Test

Market Size*

US$5.1 bn

US Consumer DNA Test

Prenetics

4. Market size for DTC molecular testing services based on projection for 2030; Covid-19 testing service market is not included while influence of Covid-19 has been considerad in the market sizing.




Diagnostics

¥ 6M + | |

| |

11 Labs

7 Mobile / Airport
Labs in HK & UK,
and 4 Fixed Labs

$32bn+ %
" Global Market
Size?

Covid-19 Molecular
Test Performed?®

=

$51mm
2020A Covid-19
Testing Revenue

77% \ [ Blue Chip \

Prenetics labaratory inside
Hong Kong International Airport

Clientele of
Governments &

2020A-2022E
Revenue CAGR

Corporates

Project Screen
Covid-19 Testing

Source: Frost & Sullivan,
Metes: 1. As Detober 31, 2024, 2. Based on projection for 2021; represents global markel size; only consists of tests parformed in independent clinical Esborataries




Prenetics Response To Covid-19
Key Highlights
HK Govemnment English Premier League

*  ~3Mtests serviced for HK government as of 2Q 2021 *  Provides daily testing service for more than 3,000

v Community Testing players and club staffs for Engiish Premier Leagua on

v Hospital Authority a regular basis

v Department of Health

¥ Food and Environmental Hygiene Department
(FEHD)

Extensive Partnerships Across Sectors
- Travel [2022E Revenua $33M)

Virgin Atlantic, Carnival Cruise Line,

Prenetics: @) Virgin Atiantic

Cruise line operation of an entertainment company, Hong

*  Prenstics has become Virgin Atlantic’s proferred at- Heng International Airport, Heathrow Airport, London Luton
MG Saating provider, with custormiars BBble to arder 3 Airport, London Stansted Airport, Manchester Alrport.,
complete end-to-end travel testing bundie, tailored to ﬂ e = s = z i e

thelr destination Gatwick Airport, London City Airport, East Midlands Airpart

Alrport Testing to Intemational & Local Alrports

= Airport testing in Hong Kong and the United Kingdom,
including HKLAZ, I
Londen Clty, and East Midlands alrports

*  Converted smoking lounge to an 1S0-15189 iaboratory
at the HKIAZ. Prenetics is the only Covid-19 testing
provider with operating lab in HKLA®

¢ Entertainment & Sports o2zt revenue s15m

English Premier League. Professional Darts Corporation,
England and Wales Cricket Board,
British Academy Film Awards,
Sky TV, Global Media & Entertainment Company
American Film & TV Studio

2

1
- Note: 1. Hong Kong International Airport.

Prenetics




Significant Upside as Travel “Resumes”

Covid-19 Testing Revenue Breakdown (uss millions)
# of Tests ('000) 5,688

$173

'$32bn+

$51
98%
2%

2020A1 2021E
ETravel B Others2
Source: Frost & Sullivan, Notes: 1. 2020 financials based on management accounts - excludes airline & cruises revenua in EMEA as breakdown is not available. 2. Include Prenetics ”
entertainment & sports, community testing & screening, corporate B2E testing, etc, 3. Based on projection for 2021; represents global market size; only consists of tests performed in

independent clinleal laboratotles,




Major COVID-19 Testing Technologies Comparison

Mobllity & Lab Required
Avallability
Use-Case

Through-put & Scalability

H Source: Frost & Sullivan.

Nuclelc Acld
Amplification Test (RT-LAMP)

Nuclelc Acld

Amplification Test (RT-PCR)

Antigen Test
(Proteins)

Reaction time:
15 - 20min

Higher: 96%

No Need Laboratory
No Lab Technicians

O -
o Symptomatic & Asymptomatie

Highly Scalable

O00000O

Reaction time:
4 - 6 Hours.

Highest: 99%

Need Laboratory
Lab Technicians

Yes

Symptomatic & Asymptomatic

Mot scalable

00000

Reaction time:
15-30min

Symptomatic: 90% or above
Asymptomatic: 27%

No Need Laboratory
No Lab Technicians

Yes

Symptomatic
(7 days of infection)

Highly Scalable

PCR-Quallty Technology
from Oxford

Prenetics




Game Changing POC / At-Home PCR-Quality Testing Technology from Oxford University

Scalable
Mo lab or specialist equipment
Throat or nasal swabs
OX'LAMP + Application for US FDA in process;
Expected by 1H 2022
k. A B
m Inside Oxford Lab Daveloping
Low Cost Accurate 30-minute Coronavirus Test
Enabling frequent 98.4% concordance with
testing : ’ /

i the g-PCR test

Point-of-Care Technology

Application of advanced thermo-technology that
enables POC application and self-administration

Rapid 0 Approvals / Recognitions

15 - 20 mins® (positive will be faster) v MHRA? in UK

Speed that PCR can never achieve and scale
¥ CE IVD? in EU for POC use

.
= Notes: 1. Reaction time. 2. Medicines and Healthcare products Regulatory Agency. 3. Approved CE Marketing on In-Vitro Diagnostic medical devices. Prenet]_cs




pany Website. Pleass

Circle HealthPod

Rapid Detection System
For Covid-19

e wiew Circla HealthPod Product video here: https:// cirel




Diagnostics

Detects Covid-19 with NAAT
PCR-Quality Technology

=" OXFORD

Future Assays:
+ Influenza / Flu

HealthPod . STDs

Circle HealthPod

A Lab. In Your Pocket

[ <30min \ [ 98.4%2 \

($849bn+)

Global Market
Sizel

Time to
result

Concordance with
the g-PCR test

4 Mobile & %
.Scolable

4 CEIVD
' Marked °
" Expect to receive

US FDA EUA by
1H 2022

{ Painless

No lab or specialist
equipment

Pain-free
nasal swab

Official Launch in Hong Kong by End 2021
Followed by EU, US, and Southeast Asia

Source: Frost & Sullivan. Notes: 1. Represents global market size for medical device based on the projection for 2030. 2. According to trials done primarily by professors and scientists of University of Oxford.




Successful Commercialization Case Study: Cue Health

Cue Health awarded $481 million to scale up

I The Cue Health Monitoring System I production of COVID-19 test: HHS

ot REUTERS
- - M gr g
+ The Cue Health Monitoring System is a fast, compact, highly portable testing platform with high . 9 -v.’—: e,
performance and accuracy, utilizing molecular diagnostic technology — f & ’ =N

= Cue Health's COVID-19 cartridge test is authorized by the US FDA for home use with no prescription in Mar
2021, The company filed for a US IPO on September 1, 2021

HHS launches pliot program in flve
states using rapid Covid test deployed
cnpc by NBA

¥ h Y %
Over $2bn $481mm
Contract

Granted from

Us Gov't

1H 2021

Valuation®
Revenue

Go-to-Market Strategy: Key Partners & Target Clients

Public Sector Enterprise Healthcare Provider Direct-to-Consumer
US Department of Defense Henry Schein Mayo Clinic E-commerce
Government Agencies Fortune 500 Companies Hospitals / Private Clinics In-store

Source: Company Fillngs, Cue Health Company Website, Bloomberg, Reuters, CNEC. & ”
ﬂ Motes: 1. Per Bloomberg, as of December 2020 Prenetlcs




Private Use Hospitals & Clinics Hotels & Apartments

* At-home testing * In-patient and out- patient on-site screening * For hotel guests as a complimentary item for their
* Onthe go testing (with portable charger) * Regular testing for healthcare workers & family stay or as a pald in-room service

* Must-have for every homes to for a peace of mind

g - - ¥
Schools NGO Community Screen Sports & Entertainment
* Rapid testing for schools ® Easy and simple test for NGO's * Rapid at-home testing for attendees
* Regular testing for students and teachers * Regular testing for community members * Regular testing for players and staffs

B Prenetics




lllustrative Representation of Diagnostic-testing Supply Chain

Subtler supply chain Analyzer production Test/kit production
@ | I:.. £ )
| High-through put N
Agsay Reagents analyzers Assay kits
consumables e

©

1
i ]
Analyzer components — | T, 1
— - & Gl 1
I___/-"' Rapid-result Point-of-care systams Providers ]
1 carntridges 1
| A A 1
Manufacturing egquipment/integration ] = 1
| point-ofcare ana lyzers 1
1 =l i 1
1 il 1
! 1
Cartrides componenis Home-use Home,/ personal
ge comp 1 Circle HealthPod cartridges ;

To labs, testing sites, In-home test
kits, providers, and others

Collection consumables Degree of supply-chain constraint (e.g., capacity limitations, small number of suppliers) .
Less constrained {-“ . More constrained PrerIEtlcs i

r




Circle HealthPod B2B Stations

Circle

Multiple Circle HealthPod
HealthPods Dashboard

Partners
App

.....

= Prenetics




Circle HealthPod Marketing Strategy - Partnering with International Actor
Donnie Yen on Extensive ATL Marketing Campaigns

Motes: Initlal marketing campailgn focusing only for Hong Hong market. P-r—enet iCS




Prenetics

Imminent
Product Launches




Prevention

s Sensitivity - Comparing to
Highly Accurate Colonoscopy
? ¥ r " :
i e’ v

st iy

st sup:cozs:lfm $101bn-|-

Comparable to Addressable

ColoClear oot
The Only Non-Invasive Colon N’ N’

Cancer Screening Test
Approved by NMPA Launching in 1H 2022E

Source: Frost & Sullivan,

Motes: 1, Global target addressable market for colorectal cancer s populaticn is the age group of 40-74 years old,

creening based on projection for 2030, sxcapt for mainland China; target




Significant Whitespace in Asia Markets Presents Attractive Growth Opportunities

Colorectal Cancer Screening Market in US (2019)

16.5%
Tested

93.0M
Addressable
Population

83.5%
Unscreened

Revenue of ColoGuard for Exact Sciences? (US$ mm)

Volume 104 244 672 934 1,680

('000)
. 113%
cAGR: 1157 810
454
266
N - -
—

2015A 2016A 2017A 2018A 2019A

n Source: Frost & Sullivan.

 Key addressable marhet for
EXACT
j SCIENCES
= (Market cap of $17.9+bn3)

Colorectal Cancer Screening Market in HK & SEA (2019)

128.2M
Addressable
Population

5.7%
Tested

Key addressable market for

Prenetics

94.3%
Unscreened

Projected Revenue of ColoClear for Prenetics (US$ mm)

Volume (g0 ) 160 300 600

{"000) '

. 411%

CAGR: 1 o8

50

27
- —
p_— |
2022E 2023E 2024E 2025E
Prenetics

Motes: 1. Before Exact Stience’s acquisition of Genomic Health in November 2019, ColoGuard is the anly major revenue source for Exact Sciences, 2, Markat data as of August 31, 2021




Strategic Technology Transfer from New Horizon to Launch ColoClear

- (Listed on HKEX with market cap
Preneticss @ [N mmmm oo

revenue of USE10mm)

A

Technology

! Exclusive rights granted to {  Under a profit sharing  : {  Syearsofinitial term  : :  Completed technology  :
i sell & process ColoClear in ¢ agreement, Prenetics and {  renewable for another  : : transfer from New Horizon; :
! Hong Kong, Macau, and ! ¢ New Horizon will equally : : B years by mutual consent : ; certifled by New Horizon to :

the Philippines; planto ! i share gross profits’ from i : :  perform ColoClear  :
! expand to Taiwan and sales of ColoClear : : testing at lts lab :
! othercountriesand  : : : : : ; :
%, regions of SE Asia : o o 4 2 -

Establishment of Strateglc Partnership with New Horizon Health to Commerclalize ColoClear

.
H Source: Company Filings. Motes: USD/HKD FX rate of 7.78. 1. Market data as of August 31, 2021, 2, Gross profit = Gross Revenue - COGS for products sold - COGS for lab testing PrerIEtlcs

services - Sales & Marketing Expenses (including sales incentives and logistics casts),




ColoClear - Industry Leading Performance

FIT-DNA has higher sensitivity when comparing with other non-invasive Colon Cancer screening tests.

NorHnvasive Sensitivity Specific Detection Sample size Dietary
Tests CRC AA limitations needed restrictions
40% 12% 98% Intermittent bleeding DS Yes
{(Hemoccult I} movements
FIT (Faecal ” » = : : : )
Immunochemical Test) T0% 22% 95% Intermittent bleeding Single sample No
EXACT FIT-DNA CRCand AA continuously
SCIENCES (0510Guard) 92% 42% 87% aadollans calle Single sample No
Prenetics’ | FIT-DNA
CRC and AA continuously
4 anam | (ColoClear) 96% 64% 87% S_ AN et Single sample No
Dlagnostic Sensitivity Spacificity P
Ivashve Test oRE AA Closest CRC sensitivity to
actual colonoscopy standards
Colonoscopy >956% 95% 90%
Sensitivity=True positive / (True positive + False negative ) *100%;
Specificity=True negative / (True negative + False positive | *100%. .
Prenetics

H Source: Company filings, Colorectal cancer developmant and advances in screaning. Clin Interv Aging. 2016 July 19; 367-976
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New Launches
2022 & Beyond




Diagnostics

/ Digital Health %
... B

50+ \ / Painless \

Wide Range of
Tests for
Everyone

Track your Health

Blood collection Progress

at home

4 Successful %
" Model | $6bn+ |

Comparable to
Everlywell,
Letsgetchecked

Global Market
Sizel

Circle SnapShot
Your annual health check athome Launching in 2022E

Source: Frost & Sullivan,
Metes: 1, Global market size for at-home health testing based on projection for 2030; does not Include hame testing Kits which do not require lab tests; Covie-19 at-home test has not been considersd,




Successful Commercialization Case Study: Everlywell

I Innovative at-home Health Testing I
" $2.9bn

= Everlywell's portfolio of 30+ at-horme tests offer simple sample collection and physician-reviewed results and insights sent to
your device in 5 to 7 business days

+ In March 2021, Everlywell announced its acquisition of PWNHealth and Home Access Health Corp. in a cash and stock deal. The
combined companies, re-branded as Everly Health, expects to support more than 20 million people annually in the US

Popular Everlywell Tests

Food Sensitivity Metabolism Indoor & Outdoor Allergy Sexually Transmitted Disease

Screens for 7T commaon
sexually transmitted
infections

Test for 40 common
indoor and outdoor
allergens

Measure free
testosterone, cortisol and
TSH levels

Measure body's immune
systems’ 1gG antibody
reactivity to 96 foods

P - o P _
KR - P

- - .

= Source: Everlywell Company Webslite, Bloomberg.
= Motes: 1. Per Bloomberg news article, as of March 2021

/ ~$200mm |

Valuationt

2020
Revenuel!

Prenetics




Diagnostics

{' Next Generation |
Sequencing

Advanced
Technology

Wide range of
tests for everyone

Medical

Ve et

4 Successful
...

Comparable to
Invitae, Natera

Global Market
Sizel!

Circle Medical
Genetic Testing for Physicians Launching in 2023E

Source: Frost & Sullivan,
Metes: 1, Global market size for clinleal molecular test service based on projection for 2030; Cavid-10 testing senice market s not included whils influence of Covid-19 has been considersd in the market sizing,




Significant Growth Potential in Asia / Europe Markets Present Attractive Growth Opportunities

Medical Molecular Testing Market in US {y_s_s_gm

p

US market size for

v ‘ {ﬁﬁémwme

=\ (Market cap of $6.4bn?)

2.0x

9.2
46
2016A Today
(2021E)
Revenue for Invitae (US$ mm)
Volumel 150 292 469
('000)

CAGR: T9%
217
148
68 - -

2017A 2018A 2019A

Source: Frost & Sullivan

Medical Molecular Testing Market in HK / SEA / Europe (US$ bn)

Target market size for

Prenetics’

4.6

2025E

Today
(2021E)

Projected Revenue of Circle Medical for Prenetics® (USS mm)

Velume

100 150 225
('000)
CAGR: AT%
o a8 56
2023E 2024E 2025E
Prenetics

Motes: 1. Eillable voluma for 2018 - 2019. Accessionad volume for 2017, 2. Market data as of August 21, 2021, 3. While its gecgraphic scopa is not limited to certain

regions, it is expected to predominantly gensrate revenus in Hong Kong, SE Asia and Europe during the prajection periad.




Personalized Care

N Biion 63% mu‘;l:f

Personalized of CircleDNA i g
i Subscription
solution based on customers want

model

, data analytics r % Circle Onet 5 § g

Cross Selling $376bn+

Leverage existing
CircleDNA customer
base

Addressable
market?

Circle One / F1x / Fem -
Testing into personalized care Launching in 2023E

Source: Frost & Sullivan,
Motes: 1 Based on CircleDNA customer survey conducted in Feb 2020, 2. Represents global target addressable market for hair loss and erectile dysfunction and global market size for personalized nutrition based on
projection for 2030.




Successful Commercialization Case Study: Roman

Roman - Digital Health Clinic for Men

Roman provides personalized solutions to men for the treatment of erectile dysfunction, hair loss,
premature ejaculation, ete.

Roman’s daily vitamins and supplements are available in 4,600+ Walmart stores across the United States

$5bn $876mm

s ) Lifetime
1
—! Valuation Fundraising?

4[-

Bloomberg

Online Pharmacy Ro Is Said to Raise
Funds at §5 Billion Value

Online pharmacy and health technology company Ro

has raised $500 million in new funding, its chief
executive officer told Bloomberg News,

FORTUNE

Telehealth startup Ro partners with
Pfizer to give its ED business a boost

Key Partners

Sports & Entertalnments Pharmaceuticals Retallers
MLE Pfizer Walmart
Greenstone

n Source: Roman Company Webalte, Bloomberg, PR Newswire, Fortune,
Motes: 1. Per Bloomberg, as of March 2021 Represents the post-money valuation of Ro, the eperator of Roman.
2. Per Bloomberg, as of March 2021. Represents the lifetime fundraiging of Ro, the operator of Roman.

Healthcare

Ribbon Health
Quest Diagnostics

Prenetics
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Our Way Forward




Near-term Development of Product Pipeline

2020 & earlier 2021 2022 2023
O O sessnaaQurnnsssnsnnsnnssnnna()snnnnnnnnnsnnsnnsnnnnnnnnnn

V

Circle Snapshot

At Home Health Tests W
Clrcle HealthPod Circle Medical

Existing: Covid-19 : :
Pipeline: STD, Influenza Medical Genetic Testing

Medical Community
Recognition |y New Product

Diagnostics - Extension
Testing *

New Product Extension ﬁ
Prevention CircleDNA
2022
Customer & Data Sets
Extend Consumer Journey /
Lifetime Value (“LTV") y

Personalized Circle Fix/ Fem
Care 2023

Personalized nutrition, hair & sexual health products

n | LabTests Required (same lab supporting multiple tests) l::} Existing products Prenetics




Prenetics Delivering Favorable Metrics vs. US Peers 5 Years Ago

Prenetics
USS millions AE -

EXACT 2 :

SCIENCES hest INVITAE % natera

2024E 2 i E 2006A 20174 20187 20194 2016 20 20184 20194 " 20188 20180 20204

le Muitiple | Substantial revenue with Single Single Dual
m":::‘ |  robust product pipeline Product®: Product?: Product:
Pipoline — LS. 0 edatosnr
640
429

NPT & Carrier
Scresning
454
205 272 307 9 266 I
mmmB >mB
Operating Profit(Loss): 13+

304
B o s 27 2 27 211 258 302
B ml mmmEBl
18
— —
(38) (26) LB .
\ﬁ Efficient cost struciure ]

I Il .
(169) (118) 1157) i (100) (121) (123

(96) (134) (115} (131)
(244)

(216}
(489)

{652)
Enterprise Market c. 14x c. 26x c. 18x
Value Cap $17.9bn%) {$0.25bn* $6.4bn® ){ $0.6bn*

Notes: USD/HKD FX rate of 7.78. 1. 2021-2025 financials based on management forecast. Exact Sclences, Invitae and Natera historical financlals sourced trom company filings.
2, Indicates primary product focus. 3. Please refer to Transaction Summary page for further datails. 4. Market data as of December 31 2018, 5. Market data as of August 31, 2021

Prenetics




Tremendous Value Potential for Prenetics to be Unlocked via Synergistic Acquisitions

Synergistic & Technology-enabling

Market Cap Bolt-on Acquisition Opportunities Market Cap
(2016)% (Now)?
EglAE%ITCES $1.3bn+ ~10 Acquisitions $17.90n+ ggﬁéﬂéES
@ INVITAE $0.256n+ ~13 Acquisitions $6.4bn+ ﬁ{k@g INVITAE

Liquid Biopsy Long-read
Sequencing

] n?nl‘erprise Value Potential UpSlde from
Prenetics’ 41 25, Synergistic Acquisitions

.
n Notes: 1. Market data as of December 31, 2016. 2. Market data as of August 31, 2021, 3, Please refer to Transaction Summary page for further details, Prenetlcs




Prenetics

Financial Information




Prenetics Continues To Transform Itself, Now At An Incredible Rate

Revenue Evolution?!

S e

Circle @
Dl Yorr Life COLDCLEAR

24.9%

2025E
Revenue

$640mm

Project Scraan
Fod -2 Premietics

2021E
Revenue

$205mm

GCircle Circle
SnapShot Medical

90.3%
One Flx Fem
1 commercialized 2 commercialized 4 commerclaiized 7 commerdalized
Product Line Product Lines Product Lines Product Lines

Multiple Shots on Goal, While Benefiting from Significant Customer and Operational Synergles Across Platform

a9 - B i ¥
. Motes: USD,HKD FX rate of 7.78. For financial projections, please rafar to the "Use of Projections™ portion of the disclaimer.

Prenetics

1, 2019 and 2020 financials based on audited accounts - Prevention ssgment revenue includes other service fees and adjustmants, 2021 and 2025 financials based on management
farecast.




Driven by Robust Organic Growth and Product Launch Strategies

640

Revenue in USS millions

* Product Launch

L . Year S
i 272
2086 4
65 185 e
* 9 14 20 31
2019A 20204 2021E 2022E
Prevention o
ke ;njn:l Sem-:\‘- Praject Screan e % Project Screen Praject Screen
JeFEntics 1 BT og! :  SnapShot  wivens SnapShot
Diagnostics et e - e
\ s we | Medical ! +  Medical
Personalized = R
e ' One FIx Fem) FlxFem

ﬂ Notes: USD/HKD FX rata of 7.78. For financial projections, please refer to the "Use of Projections® portien of the disclalmer.

1, 2019 and 2020 financials based on audited accounts - Prevention ssgment revenue includes other service fees and adjustments, 2021-2025 financials based on management

forecaat.

Petsonalized Care
B 1245 cacR
22E-25E)

Diagnostics
B 525 cacr

(204-25€)
Pravention
M 1% cAGR
{19A-25E}
2025E
SnapShot
Flx fem

Prenetics




COVID-19: An Opportunity to Better Reimagine Healthcare

Revenue in USS millions?

We conservatively assumed COVID-19 testing market is not here to stay. Instead., it has allowed us the
opportunity to build the tools and expand our platform in order to better serve the new world order of

Testing the New Norm

healthcare
434 Clrele
SnapShot Self Care a Necessity
Pod Circle
Medical
New Technology
Circle
159 ey
B ."-..-.......‘ . Brand & Trust
" " e 47 ircl
One Flx Fem
______l--r———"__—_ Cne Network
2019A 2020A 2021E 2022E 2023E 2024E 2025E
— Prevention

e Diagnosis (ex. Covid-19 Testing)

— Parsonalized Care wuesss Covid-19 Testing

. Motes: USD,HKD FX rate of 7.78. For financial projections, please rafar to the "Use of Projections™ portion of the disclaimer.

1, 2019 and 2020 financials based on audited accounts - Prevention ssgment revenue includes other service fees and adjustments, 2021-2025 financials based on management
farecast.

Time to Market

Prenetics




High Operating Efficiency Leading to High Growth

Financials In US$ million* 2019A 2020A | 1Q21A | 2021E 2022E 2023E 2024E  2025E
Revenue 9 65 57 205 272 307 429 640 *  Revenue growth driven by robust
organic expansion and product
YoY % NA 606% 1315% |, 215% 33% 13% 40% 49% launch strategies
i3
Gross Profit 3 27 22 85 118 137 185 295 - Significant markat spportunity in
Gross Margin % 33% 41% 39% 41% 43% 45% 43% 46% multiple verticals; Pipeline products
expected to benefit from customer
and operational synergies across
Sales & Marketing Expenses’ 5 2 16 41 72 80 107 Rhitiomns
Research & Development IE:(|:||3n5¢35z 1. 30 36 50 64 83
Administrative and Other Expenses™? 9 14 & 19 27 36 48 65
Adjusted EBITDA (Non-GAAP) (12) 4 12 21 14 (21) (7T) 39 +  Significant positive momentum is
Adjusted EBITDA Margin % (131%) 7% 21% 10% 5% (7%) (2%) 6% expected from 2024 onwards as
most products are in their high
growth stage
Depreciation and Ameortization 2 2 1 8 13 i7 20 21
ESOP & Other Non-Operating Expenses”’ 6 4 2] 54 16 18 25 a7
Net Profit / (Loss) (20) (2) 2 (41) (15) (56) (52) (19)
Net Profit Margin % (219%) (3%) 3% (20%) (6%) (18%) (12%) (3%)

0
Notes: USD/HKD FX rata of 7.78. For financial projections, please rafer to the "Use of Projections® portien of the disclaimer. 1 2019 and 2020 financials based on audited accounts. Prenetlcs 3
2021-2025 financials based on management forecast. 2, Excludes depreciation and amartization expenses. 3, Profit sharing to New Harizon for ColaClear is alss included. 4, Nan-
Oﬂ'El'Bllrlg expenses pﬂmaznl:,' attributable to fair value aujus.lmenls. for ESOF and convertible securities issued W the Cnmps my. Includes tax expense and tax credit.
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Transaction Summary

Transaction Overview! lllustrative Ownership!

= lllustrative enterprise value of $1.25 billion
= Artisan Acquisition Corp. to merge with Prenetics

«  Animplied multiple of 4.6x 2022E Revenue and 4.1x 2023E Revenue B Prenetics Equity Rollover

2
= Concurrent with the transaction, $60mm raised in the form of forward purchase agreements (*FPAs") 23

from Aspex and PAG, in addition to another $60mm raised in a PIPE from Lippo, Dragonstone, Xen . Artisan Shareholders
Capiltal and others at $10.00 per share
= 100% of Prenetics existing shareholders roll into the new entity. No existing shareholders are exiting . PIPE Investors (including the

*  Proceeds to be used for strategic acquisition or investments, R&D, product roll out, geographic investors under FPAS)
expansion and general corporate purposes

lllustrative Enterprise Value! lllustrative Sources & Uses
Asstmes 0% redempiion by SPAC Shareholders
Share Price $10.00 Sources Uses
Shares Outsanding (mm) im0 | (Elng oo Sharahaiae B ooy~ S180) Exsting Teuge\ Sharehaider By Rlower - S50
Ilustrative Post-Money Equity Value $1,709 Sponsor Promote? 100  Sponsor Promate? 100
i-} Net Cash to Balance Sheet? $455 Cash Available in SPAC Trust Account 339 Transaction Expensas 40
Illustrative Enterprisa Value $1.254 Forward Purchase Agreement B0  Net Cash to Balance Sheet 419
EV/ 2022E Revenue 4.6x PIPE 60
EV / 2023E Revenue 4.1x Total Sources $1.709  Total Uses $1.709

Notes: USD/HRD FX rate of 7.78.
1, Exeludes (1] the impact of any squity awesds issued at or atter the clesing of the transaction, (1) the dluthve Impact of 13, 7mem wartams (11.3mm SPAT public warmms, 5.8mm of sponsar warants, L5mm of FPA
warants) with & strike price of 311,50 par shase, and (il) the iImeaet of shares with supsr-voting rights. Includes 5.38mm total Class B ordinary shares,

2, Inelutes SPAC dirsctors,

H 3, Inelucles net cash to balancs sheat of $418mm pesi the transaction, and Frenetics balance shest net cash of $35.4mm, the pre-ferma ameunt of which Insludes a cash balanee of $3,.4mm as of 10 2021 and $26.0mm Prenetics-.
of proceads from pre-P0 fundralsing
4. Inghuses total 3.1 3mm Class B ordinary shares hald by the Sporsor, 0.75man Class B endinary shoras hold by the FPA providars, and 0-Lram Class B ardinary shares hald by SPAC desctons.




Sum-of-the-Parts Valuation: Today

: : lllustrative Enterprise Value
Enterprise Value of Preneti T
of Prenetics

(in US$ millions unless otherwise noted)

EV/ CY23E
kel o JEE sor >

c. 140 c. 1970

c. 1,280

c. 420
{Circle SnapShot
& Cirgle Medical)

1,254

c. 860

{Cirche HealthPod)

c. 550

3 4 3 .
Prevention Diagnostics Personalized Care Implied SOTP Valuation llustrative Enterprise Value

MNotes: USD/HKD FX rate of 7.78. 1. Prenctics’ 2023 net revenue, which takes inte account GST and transaction costs, from the management forecast used to calculate the implicd .
H surmrof-the-parts valuation. 2. EN,/CY2023E revenue calculated based on 2023E total net revenue including net revenue from Project Screen. 3, 23andMe, Invitae, Natera, Exact Prenetlcs .
Sciences and New Horizon Health were referanced for EV/ravenue multiples on Prenetics’ n and persenalized care businass sagment. 4. Autobio DMagnostics, Dr. Pal
PathLabs, Invitas, Metropelis Healthcare and Quidel were referenced for EV/revenue multiples on Prenetics’ diagnestics business segment, Project Screen business was not taken
into aceount in the valuation of the diagnostics business glven the phaseout of the business from 2022 onwards,




Peers’ Proven Successes Supported by Substantial Valuation

Current Valuation /
Prenetics Products PeerS:' Market caplta“zatlonz

Ci rCle xgasndrne $3_5bn3

DA Your Life

Prevention

(] s $2.6bn°

MW HORLDN HEALTH

COLOCLEAR

E $2.0bn*

Pod cue

Circle

Diagnostics SnapShot everlywell $2.9bn®

ﬂgslical @ HAELTG -

Circle

Personalized Care One FIx Fem @ Roman Health $5.0bn®

Source: Bloomberg. Motes: 1. Select companles with comparable products focused in the WS / China. 2. Market cap for listed companies, or latest private round valuation. 3. Market Prenetics .
cap a5 of August 31, 2021 4. Valuation reportedly discussed in the latest private round; per Bloemberi. as of December 2020. 5. Valuation after the acquisition of PWNHealth; par
Bleombarg, as of March 2021 &. Post-money valuation for $500mm fundraising; per Eloomberg, as of March 2021,




Benchmarking Analysis

Prenetics Prevention / Personalized Care Diagnostics

EV / CY2022E Revenue Multiples

Prenetics Mew Horizon MNatera Invitae Exact 23andMe Dr. Lal Metropolis Invitae Quidel Autobio
Health Sciences PathLabs Healthcare Diagnostics
EV / CY2023E Revenue Multiples
15.8x

Prenetics * New Horizon Natera Invitae Exact 23andMe Dr. Lal Metropolis Invitae Quidel Autobio
Health Sciences PathLabs Healthcare Diagnostics

Source: Company disclosures, broker reports and FactSet as of August 31, 2021 P t : )
5 5 Preneties” EV/revenue multiples are based on lllustrative En1l!f|."|5! value of $1.254bn rene ].CS




Select Precedent Transactions

EV/LTM

Date Acq Target Pubiic / Privats EV! (US$m) Sales {x) EBITDA (x)
Apr-21 [EYHEALTHCARE é lumiraDx Private 3,000.0 - -
Apr-21 8 Diﬂsu"h:} Luminex Public 1624.3 39 223
Mar-21 AT Public 1,729.0 101 -

]
Feb-21 VG x:-'»----w-\ Private 3,500.0 115 -

b EXACT Thrive. vate = =
Oct-20 SCIENCES N Private 1,700.0
EXACT

Oct-20 SCIENCES E base Private 410.0
Sep-20 investor ’IEPXJ_&NEED Private 780.0 10.8 24.1
Sep-20 %E \'eu\-gx (RO%) Private 309.6 - -
Jun-20 «sﬁ INVITAE ARCHER ) Private 886.0 17.7 nm?

% 1 1 ; E
Mar-20 Tt INVITAE d|p|0|d Private 95.0 - -
Feb-20 meridian......- EJfalenz Public 515 38 nm?
Jan-20 ({NEO (;"f:-“r {Oncolagy) Private a7.0 a7 N

Mean

Median

Motes: Public filings, Dealoglc and MergerMarket. 3
H 1. Excludes earnout. 2, EV / LTM EBITDA multiple less than 0.0x. Prenetlcs
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Dysfunctional “Sick-care As Healthcare” Is Ripe for Disruption

Reactwe Infrequent passive touch-points with healthcare system 6/ 10

of Global Population

Lives with Two or More
Late Stage FU‘CUS Focused on treating already sick people

Chronic Diseases’

V|C|0|JS CYCIE As more people get sick, they require more

resources, leaving fewer resources to keep people healthy US$8 8t
ot

Global Healthcare

Aging Population & Chronic Disease Burden Spending in 20212

Adding significant burden to healthcare system

Conventional Healthcare Is No Longer a Viable Solution

Seures B Notas: 1. AdeMe agod 65 oF avet I Rotal 27 DECD sountsles as of 2004, DECD. 2, JAMA, Witps:/ wwew Raalbhlipderpmedia. com /el cal-care / wastill |- sponding-us-healtheare o itinatod. T60-BiBen-935-billlen
3. TH5 Markdl, hittps: "/ Ihemarkit, com, rescarch-analysls globel-hoatthcars-spand-te-ramaln-stable, hbed . 4. Th Ufetime Distrbulion of HeaMh Cars Costs; Berhanu Alemayshu, Ksnnath E Wamar, ot al. [Juns 2004),




Asia Based, Global Presence

Prenetics-Oxford Innovation
- Tech Centre for Advanced
Molecular Diagnostics

Research Partner M
Oxford University
-

Europe & Africa HQ “® it

London . il i H _ * Circle HealthPod
g : . ; US FDA EUA Approval
) Expected by
o e 1H 2022
: i e’h
* Operating presenc
Across Asia: China

(Hong Kong), Singapore, |
India, Malaysia, the f
Philippines, Thailand, v §

Vietnam, etc.

!

4
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Key Milestones

@ Corporate Events @ Fundraising

Bmm—— ] il il il —® —e il
« Founded in Launched the * Acquired * Launched new = Start Covid-19 « 6M Covid-19 = ColoClear
2014 first genetic DMAFit consumer DNA testing in HK & UK tests launch
test test - Project Screen processed?
Py GCircleDNA Planned Circle
DMAFit
‘ e HealthPod SnapShot
i = Covid-19 testing in launch launch
Cl rCIE G airports globally
Planned Circle
One / Fix /
= Strategic Fem launch
partnarship &
R&D Collaboration * Planned Circle
svsy o ical
) GEGi Medical launch
] L ] i L b [ ] L
O s = O O O O =P
2014 2016 2018 2019 2021 2022 onwards
[ ] [ ] [ ]
» $2.3M Series A + $5.5M Series B + $26M Pre-IPO
PEEE P N
sxE vENTURES PING AN o aebs FANTRERS
— @ . 1 b —a

Mote: Logos under cach fundraising round represent the lead / key investors, 1, As of Qctober 2021,
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Circle SnapShot

Digital SnapShot of Your Health

SnapShot Is a user-frlendly results dellvery system that
capltalises on market trends and consumer expectations.
The device will work to analyse blood markers across
health categories including, for example:

Heart Health

@ Total Cholesterol
Diabetes Risk 25 mmal
Liver Function '

Women's Health

... and many more [ ]
a —

Vour Lol ohike stasal FaLIR 1k Rkpher Ui

SnapShot is both an off-the-shelf and white-label solution
(including API functionality) offering an E2E service.

This includes fulfilling the blood test kits, delivering to the

customer including returns, processing of samples and
release of results.

F N Prenetics




Circle SnapShot

lllustrative SnapShot Tests - Planned Launching in 2022E

Heart Health Women's Health

Total Cholestensl
HDL
LoL

Diabetes Risk

Hbalc

.-.55;::':-"-?.‘ = @ ) ’_\Q
Z UL éj
Buy online Get fast results ““

Prenetics




Circle Medical

Moving into Medical Genetic Testing (Circle Medical) - Launching in 2023E

Revealing the cause of genetic diseases | Targeted and symptoms-based dlagnostic testing

Single Gene Testing

Rapld & Low-Cost
20 Genes

BRCAL
BRCA2
APOE
CYP2C19
CHEK2
FH

Monogenic Panels

15+ Speclalities
500+ Panels

Oncology
Reproductive Health
Neurology
Pediatrics
Immunology
Hematology

Exome Sequencing

s

1,000's of
Rare Diseases

Confirm the diagnosis for
complex or unclear symptoms

Identify or rule out the mutation
that causes the symptoms

Genome Sequencing

AS

Most
Comprehensive

1,000’s of Rare Diseases
Point Mutations
Structural Variants
Complex Mutations
Non-Coding Mutations
Disease Susceptibility

Prenetics




Near-term Plan f R
R OSSO sees

* Unigue formulas to meet individual genetic

+  Supplements tailored to each individual's

Personalized Supplements

variations

unique biology

/—\ MONTHLY
6 $ RECURRING

H Source: Frost & Sullivan,

Circle One / F1x/ Fem

Personalized Health Products - Planned to start from 2023

Future Solutions

$36'f:iB+'*‘3

* Hair loss, erectile dysfunction, etc.

Circle F1x / Fem

Prenetics

1. Global market size for persenalized nutrition based on prajection fer 2030, 2. Global targe! addressable market for hair loss and erectile dysiunetion for 2030,




Circle One / F1x/ Fem

How It Works

""".E'!. =r= h Y

e

Combine Customer
120K+ and Genetic Data
Customer Datal
§@ : .: %-—
1] rithm to
31M Pmm Data

Genetic Data Polnts?

gi

Personalized
Supplements

Unspoken
Needs Solutions

Prenetics




Summary Financials

s In US$ million™ 20194 20204 Q20 g2 2021E 2022E 2023E 2024E 2028E
i I
; |

Prevention ] 14 [ 4 4 ! 20 31 L] 102 168
- Circla DNA NA NA i NA NA i 19 21 42 52 62
- ColaClear . NA ) A NA | 1 10 27 50 a8

- Others A N ; NA NA X - - -
Dingnostics - 51 ! - 54 ! 186 238 218 280 434

- Project Screen z 51 I 54 1 173 162 22 6 :
- Cirele HealthPed E i ] E: i 12 56 123 177 243
- Cirele SnapShat - - i - i - 18 35 &9 135
Circle Madical ) - | - 26 L] 56
Parsonallsed Care - - ' - = H = 4 23 37 AT
Revenus ] -] s 4 &7 L 206 272 307 429 640
Prevention® 3 5 [ 2 1 [ 9 16 a8 57 88
Diaghastics’ - 21 \ (0} 21 | 76 100 89 109 180
Persenalised Care® - = h £ - H - 2 11 19 26
Gross Profict 3 a7 ! P 22 ! 88 118 137 188 298
Total Marketing Expenses’ 5 B ! 2 2 ! 16 41 72 80 107
Administrative Expenses” 9 14 [ 2 ] i 19 27 36 48 65
Research & Development Expanses™ 2 2 ) 1] i | 30 36 50 64 83
(42) 4 H i2 H 21 14 (24) 0] 39

Depreciation and Amoriization 2 F] X 1 i ) ] 13 i7 20 21
id) EBIT {14y 2 ; (3) 11 3 13 4 (38) {28) is
Mot interest expanse 1] ] s 0 ] . {0y (i} Q 0 [+]

Other expense / (income) o oy [ o (1) ' - - . -
ESOP 4 2 ] i o i 1z 16 18 25 37
Profit / (Loss) (18) 1 ) 4) 11 H 1 (18) (68) (52) {19)

Other Non-Dperating Expense 3 5 . 0 i H 41 . . - -
Profit badore tazstion (21 L] L ) 4 ] (41) (15) (58) (62) (19)

Income Tax / {Cradit) (1} {2) [ {3} 2 [} 0 - - -

Nt Profit/ (Loss) i 1) F i {41y (15) (88) (82) 1)

.
. Motes: USD/HKD FX rate of 7.78. For financial projections, please refar to the "Use of Projections® portion of the disclaimer. Prenetlcs

1, 2019 and 2020 financials based on audited accounts except by-product revenues which are based on management accounts, 2021-2025 financials based on management forecast,
2, Excludes uepreclmlan and amortization expenses, 3. Profit snsrlng to New Hearizon for ColaClear Is alse included.




Conservative Cash Management & CAPEX Planning

CAPEX in US$ millions

Cash Bum Rate in uss$ millions

71 )

48

a7

Expected to be cash flow
generative by 2025E
due to product ramp-up (11)

2019A 2020A 2021E 2022E 2023E 2024E 2025E

Cash burmn rate (from
operating and Investing
activities) averaging at
US543 million per year
in 21-25E

Continuous R&D and
product
commerclalization
efforts help position
company for growth and
profitabllity in the long-
term

Strong fundralsing track
record to support the
financing of company’s
business expanslon
plans

% of Revenue

COICIEDICHIEDIENECD

2019A 2020A 2021E 2022E 2023E 2024E 2025E

B PP&E

83 o B i 0
Notes: USDHKD FX rate of 7.78. For financial projections, please rafer to the "Use of Projections™ portion of the disclaimer.

1, 2019 and 2020 financials based on audited accounts, 2021-2025 finansials based on management forecast. 2, Others include acquisition of subsidiary and |nvestment in jaint

venture / assoeiate as recorded on cash flow statement.

wintangibles

62

® Others?

42

Total

Large Increase In CapEX
expected from 22-24E to
budget for IP acquisition
In relation to R&D
technology

Expected decrease in
CapEX as a percentage of
revenue as new product
offerings continue to
matuire

Prenetics




Product Portfolio Summary

120kt tests delivered

Circle DNA July 2019 ¥ ¥ Y Asia, EMEA
i £ e o ol since 2049 launch
Technical transfer from SE Asia, HK, Taiwan,
ColoClear 1H 2022E N Y N/A
New Horizon Health ® ke d Macau, Philippines %
5 million+ covid-19
Project Screen 2020 Yes Yes Yes HHK, UK molecular tests

performed

; In collaboration with
Circle HaalthPod 2021 Yes Oxford University Yes Asia, EMEA MN/A

Circle SnapShot 2022E Yes Yos Yes Asia, EMEA N/A
Circle Medical 2023E Yes Yas Yes Asia, EMEA N/A
Clrcle One 2023E Yes Yas Yes Asla, EMEA N/A

Source: Company Webslte, Company Flllngs. 3
Motes: 1. Excludes Mainland China Prenetlcs




Risks Relating to Prenetics’s Business

mmmm—
A significant postion of Prenetics’s historical reven e was, and its near-term revenue will be gonerated, from its COVID- 19 testing senices, the demand for which b sub ially red the producti d widely administered use of an efficacious vaccine
o treatment for COVID-19, and failure of Prenetics 1o derdve significant revenue from ather prodscts and services and expand its overall customer base would harm its business snd results of operation.

2. The diagnostic testing market. particularty with respect to COVID- 19 testing, is highly competitive, and many of Prenetics's competitors ane larger, better estabfished and have greater financial and ather resources.

3. The consumer fenefic testing marked is highly competitive, and many of Prenetics's competitors are more established and have stronger marketing capabilities and greater financial resaurces, which presents a continuous threat to the success of its consumer genetic
testing business,

4. Prenetics's near-term success is highly depandent on the successful launch of Circle HealthPod and the continued commercialization of its COVID- 19 testing senicas in its targat geographies. if Pranetics's existing or new products ane nable to attain market

or bt succ dalized in all or any of thess jurisdicti its busi and fi could be i d adwessely affected.

5. Prenetics relies substantially on third-pasty contract manufacturers for the manufacturing, quality-testing, assembly and shipping of its COVID-19 test kit, Circle HealthPod and other products, Any termination of significant fights under the existing arrangements woukd
disrupt Prenetics's ability to sell and distribute its COWID- 19 test kit, Circle HealthPod and ather prodwcts until and unlass it finds new contract which would i d adversely affect its business.

6. Prenetics has 2 number of pipeline products that are currently in the R&D phase, including Circle Medical, Circle SnapShat, future assays of Cirdle HealthPod, Circle One and F1x and Fem, and may not be successful in its efforts to develop any of these or other
produets into marketable praducts. Any fallure to develop these or ather products or any delay in the develepment could adversely affeet its businass and futre prospects.

7. Clinical triaks, and verification and validation studies necessary to suppart a future product submission with ragulaturyaudmmieswill b gxp and may require th il of large numbers of subjects or the availability of a large number of test samples, and
suitabde subjects vr samples may be difficult to identify and recruit or obtain. Delays or fail im Prenedics's clinical tr it fram falizing any modified or new produwcts and will adversely affect its business, operating results and prospects.

8 If the third parties engaged by Prensties to conduct clinieal tials fall o render their services as contractually requied or expected, Prenetics may not b able ta 8 y appreal for or products,

9. IFF n Itspla‘n‘nrrn and technalogy to discover, develop and commenialize additional products, its ability to expand its business and achieve its strategic objectives would be impaired,

10. IfPrenetics's praducts and sersices do nat d el 5 a5 epected, its ion, business and operating results will be adversely affected.

1. Prenetics has incumed nat losses since its incegtion, and it antici thiat it will condi incur losses for the futuare, which could harm its fishare business prospects.

2. Prenetics is an early-stage company and kas a limited operating history, and it5 near @ strategy and in-h RA&D «Marts are cemtered around new and rapidly deviloping markets inchiding point -of- testing (POCT) for infectious diseases diagnosis,
which may make It difficult tn evaluate ig cument buainess and predict its future performanee.

3. Prenstics has a limited history introducing new products and sersices to its customaers. The future praspects of its busimess may ba harmed if Pranatics's efforts to atiract d engage axisting by ing new produets, including Circle
HealthPod, are unsuccesstul.

4. Prenetics may not be abde to achieve or maintain satisfactory pricing and margins, and Its pricing may not meat * pa loms, which could adversely affect ts revemues and results of operatiens.

5.  Prenetics has increased, and expects to further nxpand, the size of its ization, and it may i i jes in ging its growth, if Prenatics is unable to manage the anticipated growth of its business, its future revenue and operating results may be
harmed.

&.  The imitial use of Prenetics’s test kits req users o fall and not adl o [nstructions may lead to f and , which could { i and castomer perception of Prenatics's products.

7. Some of Pranetics’s marketing initiatives, |ndml|n:cdubrlw and key opinion leader endorsemant and wsa of social media, may adwersely affect Prenetics's mputation.

8. Prenetics relies subst ts reseanch pment and i ol its POCT i digease lesting praducts, I Oufard is unable ta achisws projected 0 ar pracluce any I research
results, or experiences delays in dolng so, Prenstics may mot be able to capitalize on its investment in the collaboration projects and its business and reputation may be adversely affectad.

9. Prenetics relies on a limited number of suppliers for Circle HealthPod components, COWID- 19 test kit materials and laboratory testing senices for COMID-19 test kit and CircheDNA, and may not be able to find replacements or immediately transition to altemative
suppliers, which could adversely affect its ability to mest customer demand.

1. The cperating resufts of Prenetics may fluctuate significantly, which makes its future operating results difficultto predict and could cause its opesating results te fall below expectations.

11. Prenstics's busi ignificantly depends upen th h of Pranetics's brands, including Pranetics, CircleDNA and Circle HealthPod. and amy harm to Prenetics's brands or reputation may matesially and adversely affect its business and results of operations.

12. it provide quality jieal and cirstomer and usersuppodt, it could lose and ils business and iy be sdversely

13, If Frengtics is unable to successfully expand its sales and marketing infrastructure to match its growth, may be advarsely aff

14, Prenetics is highly dependant an its seniar team and key advi d personnal, and its business and operating resufts coutd ba harmed ifit is unabbs to retain senior management and key parsonned and to attract and retain qualified personnal

necessay forits business.

B Prenetics:




Risks Relating to Prenetics’s Business (Cont’d)

OtharRlsks Refating to Prenstica’s Businsss (Cont'd)

15.
16.
17

-
=

19
20.

21

23

24,

=

The sizes of the markets and forecasts of market gronth for the demand of Prenetics's current and pipeline products and sendces are based on a number of complex ions and are subject to change, and may be inaccurate,

Prengtics may need o raice additional funds to develop its platfarm, commercialize new praducts of expand its operations, and it may be unable o raise capi needed aran scoep terms.

Prenetics plans to enter new business areas, such as clinical genetic testing and personalized care, where Prenetics does not have any exp. has mini v . Prenetics would likely face competition from entities mare famifiarwith those businesses,
and Prenetics’s efforts may net aumud.

Prenetics may engage in scq ? strategic alliances e, which coisld reguire si management aitention and resources, may et schizde their inended results and could adversely alfect its business, financial condition and results
of operations.

Prenetics may incur debit or assume contingent or other Babilities or dilute Prensics's shareholders in inn with Esitions or strategic alliances.

I Pubo fails to implement and maintain an efective system of internal controls in the future, PubCo may be unable to sceurately report its financial condition or results of operations, which may adversely affect imvestor conlidence in Prenstics and, as a resull, the
market prica of PubCo Ordinary Shares and PubCo Wamants.
UK. s withdrawal fram the Eurcpean Unicn could have an adverse impact on Prenetics's husiness.

It Prenstics, s suppll s comtract I any o Prenetics’s and finaneial condition could be serlously harmed,

Prenatics depends on the information systems of Ilsmand those ofﬂllnfpamas forthe effective service on Pranatics's website, mobile applications, orin Prenetics's computer or logistics systems, and the overall effective and efficiant functioning of its business.
Faibure o maintain or protect Prenetics's information systems and data integrity effectively could harm Prenetics's business, financial condition and results of operations,
The COVID-19 pandemic could matesially and adversely affect Pranstics's business and resubts of aperations,

The business, Fnancial condition and results of operations: of Prenetics, and,/ or the value of PubCo Ordinary Shares or PubCa's ability to offer or continue to offer securities to irmestors may be materialty and adversaly affected bo the extent the laws and regulations of
the PRC become applicable to Prenetics.

The PRE g has significant cwersight and di ion over the manner in which companies incorporated under the laws of PRC must conduct theirbusiness acthities. Although Prenatics i= a Hong Kong-based company with no material oparations in mainland
Chifia, if it were bo become subject ta such oversight or discretion, thene may be a material change in i8S o perations and,’ of the value of PubCa's secuities, which would materially affect the interests of the investars.
ation af the Mat In Hong Kong invehves uncertalnty, and the recent policy poon suncenents by the PRC govemment regarding business U.5-ligted C Impact Prenetlcs's existing and future

operations in Hong Kong.

PubCo's securities may be delisted under the Holding Foreign Gomgpanies Accountable Act if the PCADB were unable o inspect or lully i mvestigate Prenetics’s auditar, The delisting of PubCo’s securities, or the threat of their being defisted, may matedally and
adversely affect the value of your investment. Addithanally, if the PCADE were unable to conduct inspections or Investigations of Prenetles's auditor, it would deprive Pub Co's investors with the benefits of such Inspections.

Prenstics may affected by the cumency peg system in Hong Kong and other exchange rate flucteations,

Increases in lbor costs may adversely aMiet Prenetics’s business and results of operations,

Unfavorable ecanomic and palitical conditions in Hong Kong and other paris of Asla could materially and adversely affect Prenetics's business, financial condition, and results of aperations.

ol data including p s will face legal, reputational, and financial risks i Prenetics fails to pratect its  dati beeaches of cyherallacks. Prenetics is alsa
pivacy of the p tranafer of data relating to individuals, and any change in such laws and regulations or any fallure by Prenetics to comply with such laws and regulations could adversely affact Prenetica's

Prenelicss business collects and p
subject to various laws and
business.

Prenstice’s products and senvices are and will continge (o be subject (o extensive regulation, compliance of which could be costly and fime-corsuming or may cause unanticipated delays or prevent the recsiptof the required approvals o offer Prenstioss products and
senvices.

Pranﬂmsstasnnzmdumaresuluwttnvammrsg.‘ulat\m‘ idali d
Prenetics plans (o expand iness and op i

finaneial sisk.

i ies or gquality issues in the components of the test kits and testing devices could resultin prodwct recalls and could hamm its mputation, business and financial results.
ictions in which it doss mot eurrently operate and where Prensties has Bmitsd operating i il of which exp its o business, poditical, operstianal and

B Prenetics:




Risks Relating to Prenetics’s Business (Cont’d)

Fisks rop ety and Lagal P

1. Prenetics may he subject to legal procendings and litigation, which are costly to defend, and adverse publicity about any investigation, [tigation, regulatory or legal action against Prenetics ar s senior management could harm its repitation and business.

2. Prenetics’s patent and other intellectual prapenty pratection may not be subficient, and if Prenetics is unable o abtain, maimain and protect its intellectual property Aghts and proprietary infarmation or prevent thisdparties fom making unauthonzed use of s
technology, its business coubd be harmed.

3. Prenstics depends, and may depend in the future, on intellectual property licensed fram third pasties for dewed and ialization of certain products, and the termination of the licenses or other agreements permitting Prenetics o use such intellectual
praerty of failure of sueh third parties to maintaln of proteet sueh intellsetial propery coild result i the lss of significant fghits by Preietics, which would kanm its business,

4. Prenetics could be sued for products liability, which could resultin substantial Rabilities that exceed its resources,

5. Prenetics may be subject to claims that its employees, consultants or independent have i used or disclosed fial infarmation of thind pasties or that Prenetics's employees have wrongfully used or disclosed albeged trade secrets of their
farmer employers.

6. The diagnostic tasting industry is characterized by intellectual propesty litigation and in the future Prangtics may be invalved in patent litigation or ather intellzctual property infringement claims or administrative proceedings with respact to intellectual property that
could be costly, resultin the diversion of management's time and efforts, and may disrpt its business and operations.

7. Patentterms may be nadequate to protect Prensties’s compatithe nd serdess for an adequate amount of tme.

8. Prenetics uses open source software, which may pose pasticular risks to its proprietary software and source code, Prenetics may face claims from open sowrce licensars claiming ownership of, or demanding the release of, the intellectual praperty that it developed
using or derived from such open source software

9. Prenetics relles substantially on its trademarks and trade names. I s tradem ks and trade names are not adeguately protected, then Prenstics may mot be alde to bulld name recognition In its markets of interest and its buginess may be harmed.

B Prenetics:




Transaction Structure
Reorganization Steps
Stepl

Prenetics
Shareholders

New Listco
[Cayman®)

Ar

Shareh

Listco stock,
warrants

=

Listco stock

Listeo
(Cayman)

Marger

Mergar

Artisan SPAC Prenetics Group
{Cayman) (Cayman)

Artisan SPAC Pranatics Group

Artisan SPAC
(Cayman) ‘ (Cayman)

Merger Sub 1

(Cayman)

= Mew Cayman Listco and Merger Sub 1 are formed* * = Listco forms Cayman Merger Sub 2
Merger Sub 1 merges into Artisan SPAG = Merger Sub 2 merges into Prenetics Group, with Prenetics Group
Outstanding Artisan SPAC stock and warrants cancelled surviving
in exchange for New Listco stock and warrants *  Qutstanding Prenetics Group stock cancelled in exchange for Listco stock
= Transaction is intended to qualify for Artisan SPAC *  Share exchange is intended to qualify as tax-free for US. federal income
security holders as a § 368(a)1)F) tax-free tax purposes under : 368{(a); may alse qualify under § 351 depending on
resrganization for .S, federal income tax purposes size of Prenetics shareholders’ percentage ownership of Listco

.
H “For lllustrative purpose, we assume new public parent will be Cayman companies. Prenet].CS :

**New Listco is formed by a non-U.5. person (e.g. Target CED), or otherwise satisfies the business contacts test







Forward-Looking Statements

This document contains forward-looking statements within the meaning of Section 27A of the Securities Act and Section 21E of the Exchange Act that are based on beliefs and assumptions and on
information currently available to Artisan Acquisition Corp. (“Artisan”) and Prenetics Group Limited (“Prenetics”) and also contains certain financial forecasts and projections.

All statements other than statements of historical fact contained in this document, including, but not limited to, statements as to future results of operations and financial position, Prenetics’ plans
for new product development and geographic expansion, objectives of management for future operations of Prenetics, projections of market opportunity and revenue growth, competitive position,
technological and market trends, the sources and uses of cash from the proposed transaction, the anticipated enterprise value of the combined entity (“PubCo”) following the consummation of the
proposed transaction, anticipated benefits of the proposed transaction and expectations related to the terms of the proposed transaction, are also forward-looking statements. In some cases, you can
identify forward-looking statements by the following words: “may,” “will,” “could,” “would,” “should,” “expect,” “intend,” “plan,” “anticipate,” “believe,” “estimate,” “predict,” “project,”
“potential,” “continue,” “ongoing,” “target,” “seek” or the negative or plural of these words, or other similar expressions that are predictions or indicate future events or prospects, although not all
forward-looking statements contain these words. These statements are based upon estimates and forecasts and reflect the views, assumptions, expectations, and opinions of Artisan and Prenetics,
which involve risks, uncertainties and other factors that may cause actual results, levels of activity, performance or achievements to be materially different from those expressed or implied by these
forward-looking statements. Any such estimates, assumptions, expectations, forecasts, views or opinions, whether or not identified in this document, should be regarded as indicative, preliminary
and for illustrative purposes only and should not be relied upon as being necessarily indicative of future results. Although each of Artisan, Prenetics and PubCo believes that it has a reasonable
basis for each forward-looking statement contained in this document, each of Artisan, Prenetics and PubCo caution you that these statements are based on a combination of facts and factors
currently known and projections of the future, which are inherently uncertain. In addition, there will be risks and uncertainties described in the proxy statement/prospectus on Form F-4 relating to
the proposed transaction, which has been filed by PubCo with the U.S. Securities and Exchange Commission (the “SEC”) and other documents filed by Artisan or PubCo from time to time with the
SEC. These filings may identify and address other important risks and uncertainties that could cause actual events and results to differ materially from those expressed or implied in the forward-
looking statements. Forward-looking statements in this document include statements regarding the proposed transaction, including the timing and structure of the transaction, the proceeds of the
transaction and the benefits of the transaction. Neither Artisan, Prenetics nor PubCo can assure you that the forward-looking statements in this document will prove to be accurate. These forward-
looking statements are subject to a number of risks and uncertainties, including the ability to complete the business combination due to the failure to obtain approval from Artisan’s shareholders or
satisfy other closing conditions in the business combination agreement, the occurrence of any event that could give rise to the termination of the business combination agreement, the ability to
recognize the anticipated benefits of the business combination, the amount of redemption requests made by Artisan’s public shareholders, costs related to the transaction, the impact of the global
COVID-19 pandemic, the risk that the transaction disrupts current plans and operations as a result of the announcement and consummation of the transaction, the outcome of any potential
litigation, government or regulatory proceedings and other risks and uncertainties, including those to be included under the heading “Risk Factors” in the registration statement on Form F-4 that
has been filed by PubCo to the SEC and those included under the heading “Risk Factors” in the final prospectus of Artisan dated May 13, 2021 and in its subsequent quarterly reports on Form 10-
Q and other filings with the SEC. In light of the significant uncertainties in these forward-looking statements, you should not regard these statements as a representation or warranty by Artisan,
Prenetics, PubCo, their respective directors, officers or employees or any other person that Artisan, Prenetics or PubCo will achieve their objectives and plans in any specified time frame, or at all.
The forward-looking statements in this document represent the views of Artisan, Prenetics and PubCo as of the date of this document. Subsequent events and developments may cause those views
to change. However, while Artisan, Prenetics and PubCo may update these forward-looking statements in the future, Artisan, Prenetics and PubCo specifically disclaim any obligation to do so,
except to the extent required by applicable law. You should, therefore, not rely on these forward-looking statements as representing the views of Artisan, Prenetics or PubCo as of any date
subsequent to the date of this document. Accordingly, undue reliance should not be placed upon the forward-looking statements.
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Important Additional Information Regarding the Transaction Will Be Filed With the SEC

In connection with the proposed transaction, PubCo has filed a registration statement on Form F-4 (the “Registration Statement”) with the SEC that includes a prospectus with respect to PubCo’s
securities to be issued in connection with the proposed transaction and a proxy statement with respect to the shareholder meeting of Artisan to vote on the proposed transaction. Shareholders of
Artisan and other interested persons are encouraged to read, when available, the preliminary proxy statement/prospectus as well as other documents to be filed with the SEC because these
documents will contain important information about Artisan, Prenetics and PubCo and the proposed transaction. After the Registration Statement is declared effective, the definitive proxy
statement/prospectus to be included in the registration statement will be mailed to shareholders of Artisan as of a record date to be established for voting on the proposed transaction. Once
available, shareholders of Artisan will also be able to obtain a copy of the Registration Statement, including the proxy statement/prospectus, and other documents filed with the SEC without
charge, by directing a request to: Artisan Acquisition Corp., Room 1111, New World Tower 1, 18 Queen’s Road, Central, Hong Kong. The preliminary and definitive proxy statement/prospectus to
be included in the Registration Statement, once available, can also be obtained, without charge, at the SEC’s website (www.sec.gov).

Participants in the Solicitation

Artisan, Prenetics and PubCo and their respective directors and executive officers may be considered participants in the solicitation of proxies with respect to the potential transaction described in
this document under the rules of the SEC. Information about the directors and executive officers of Artisan and their ownership is set forth in Artisan’s filings with the SEC, including its final
prospectus dated May 13, 2021 and subsequent filings on Form 10-Q and Form 3. Additional information regarding the persons who may, under the rules of the SEC, be deemed participants in the
solicitation of Artisan’s shareholders in connection with the potential transaction will be set forth in the Registration Statement. These documents are available free of charge at the SEC’s website
at www.sec.gov or by directing a request to Artisan Acquisition Corp., Room 1111, New World Tower 1, 18 Queen's Road, Central, Hong Kong.

No Offer or Solicitation

This document is not a proxy statement or solicitation of a proxy, consent or authorization with respect to any securities or in respect of the potential transaction and does not constitute an offer to
sell or a solicitation of an offer to buy any securities of Artisan, Prenetics or PubCo, nor shall there be any sale of any such securities in any state or jurisdiction in which such offer, solicitation or
sale would be unlawful prior to registration or qualification under the securities laws of such state or jurisdiction. No offer of securities shall be made except by means of a prospectus meeting the
requirements of the Securities Act.




